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Registered as: The Perspective Group, LLC

Form ADV Part 2A – Disclosure Brochure
Effective: February 25, 2021

This Form ADV Part 2A (“Disclosure Brochure”) provides information about the qualifications and business
practices of The Perspective Group, LLC (“The Perspective Group” or the “Advisor”). If you have any questions
about the contents of this Disclosure Brochure, please contact us at (785) 749-1881 or by email at
steve@theperspectivegroup.com.
The Perspective Group is a registered investment advisor located in the State of Kansas. The information in this
Disclosure Brochure has not been approved or verified by the U.S. Securities and Exchange Commission
(“SEC”) or by any state securities authority. Registration of an investment advisor does not imply any specific
level of skill or training. This Disclosure Brochure provides information about The Perspective Group to assist you
in determining whether to retain the Advisor.
Additional information about The Perspective Group and its advisory persons are available on the SEC’s website
at www.adviserinfo.sec.gov by searching for our firm name or by our CRD# 175294.
The Perspective Group, LLC
900 Massachusetts St, Suite 602
P.O. Box 1881, Lawrence, KS 66044
Phone: (785) 749-1881 * Fax: (785) 749-1100
www.theperspectivegroup.com
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Item 2 – Material Changes
Form ADV 2 is divided into two parts: Part 2A (the "Disclosure Brochure") and Part 2B (the "Brochure
Supplement"). The Disclosure Brochure provides information about a variety of topics relating to an Advisor’s
business practices and conflicts of interest. The Brochure Supplement provides information about advisory
personnel of The Perspective Group. For convenience, we have combined these documents into a single
disclosure document.
Material Changes
There have been no material changes to this Disclosure Brochure since the last filing on November 07, 2020 or
since the previous annual amendment.
Future Changes
From time to time, we may amend this Disclosure Brochure to reflect changes in our business practices, changes
in regulations and routine annual updates as required by the securities regulators. This complete Disclosure
Brochure or a Summary of Material Changes shall be provided to each Client annually and if a material change
occurs.
At any time, you may view the current Disclosure Brochure on-line at the SEC’s Investment Adviser Public
Disclosure website at www.adviserinfo.sec.gov by searching for our firm name or by our CRD# 175294. You may
also request a copy of this Disclosure Brochure at any time, by contacting us at (785) 749-1881 or by email at
steve@theperspectivegroup.com.
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Item 4 – Advisory Services
A. Firm Information
The Perspective Group, LLC (“The Perspective Group” or the “Advisor”) is an SEC registered investment advisor
located in Kansas, and organized as a Limited Liability Company (LLC) under the laws of Kansas.
•

In 2015, the firm registered as an independent investment adviser to directly offer comprehensive
financial planning and investment advice.

•

The firm also offers brokerage services through LPL Financial LLC, a FINRA/SIPC member
broker/dealer and a separate unaffiliated legal entity.

The Perspective Group is owned 100% by Steve Lane, who started the firm as a sole proprietorship in 2004 and
later incorporated as a limited liability company (LLC) in 2012 to offer brokerage and advisory services through
LPL Financial.
Steve also serves as the President, Chief Compliance Officer and is an investment adviser representative of The
Perspective Group. Steve graduated summa cum laude from The University of Kansas, School of Business with
a major in business administration and a minor in psychology. He subsequently earned his MBA from The
University of Kansas with a focus on investments, valuation, and finance. Following this Steve dedicated two
years toward completing the College for Financial Planning's Certified Financial Planner course and holds the
CERTIFIED FINANCIAL PLANNERTM, or CFP® certification. Steve is also an Enrolled Agent (EA); enrolled to
practice before the Internal Revenue Service.
Steve prioritizes bringing the comprehensive approach instilled in the Certified Financial Planner program to the
advising process. This background, together with more than a decade of professional investment management
and advising experience, results in The Perspective Group clients' receiving a comprehensive and tested
perspective.
B. Advisory Services Offered
Advisor representatives are restricted to providing services and charging fees based in accordance with the
descriptions detailed in this document and the account agreement. However, the exact service and fees charged
to a particular client are dependent upon the representative that is working with the client. Advisors are instructed
to consider the individual needs of each client when recommending an advisory platform. Investment strategies
and recommendations are tailored to the individual needs of each client. Any and all material conflicts of interest
are disclosed herein.
Investment Management Services
The Perspective Group, LLC, through its investment advisor representatives, provides ongoing investment
advice and management on assets in the client’s custodial accounts. Advice may be discretionary or nondiscretionary as indicated in the client account agreement and is tailored to the individual needs of each client.
Clients may impose investment restrictions. More specific account information and acknowledgements are
further detailed on the account application.
Investment advisor representatives provide advice on the purchase and sale of various types of investments,
such as mutual funds, exchange-traded funds (“ETFs”), variable annuity subaccounts, real estate investment
trusts (“REITs”), equities, and fixed income securities. The advice is tailored to the individual needs of the client
based on the investment objective chosen by the client in order to help assist clients in attempting to meet their
financial goals. Accounts are reviewed on a regular basis and rebalanced as necessary according to each
client’s investment profile.
The Perspective Group, LLC also offers clients the ability to participate in a professionally managed asset
allocation programs designed by LPL Financial. Advisor will assist the client in determining the appropriate
investment objective and have discretion to choose among the available models designed by LPL Financial and
outside strategists.
At no time will The Perspective Group accept or maintain custody of a Client’s funds or securities, except for
authorized deduction of the Advisor’s fees. All Client assets will be managed within their designated brokerage
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account or pension account, pursuant to the Client investment advisory agreement. Please see “Item 12 –
Brokerage Practices.”
Guided Wealth Portfolios (GWP)
GWP offers clients the ability to participate in a centrally managed, algorithm-based investment program, which
is made available to users and clients through a web-based, interactive account management portal (“Investor
Portal”). Investment recommendations to buy and sell open-end mutual funds and exchange-traded funds are
generated through proprietary, automated, computer algorithms (collectively, the “Algorithm”) of Xulu, Inc., doing
business as FutureAdvisor (“FutureAdvisor”), based upon model portfolios constructed by LPL and selected for
the account as described below (such model portfolio selected for the account, the “Model Portfolio”).
Communications concerning GWP are intended to occur primarily through electronic means (including but not
limited to, through email communications or through the Investor Portal), although The Perspective Group will be
available to discuss investment strategies, objectives or the account in general in person or via telephone.
Within the applicable allocation track and based upon a client’s chosen Retirement Age in the Client Profile, the
client will be assigned a Model Portfolio and one of five of LPL’s standard investment objectives:
•

Income with capital preservation. Designed as a longer-term accumulation account, this investment
objective is considered generally the most conservative. Emphasis is placed on generation of current
income with minimal risk of capital loss. Lowering the risk generally means lowering the potential income
and overall return.

•

Income with moderate growth. This investment objective emphasizes generation of current income
with a secondary focus on moderate capital growth.

•

Growth with income. This investment objective emphasizes modest capital growth with some focus on
generation of current income.

•

Growth. This investment objective emphasizes achieving high long-term growth and capital
appreciation. There is little focus on generation of current income.

•

Aggressive growth. This investment objective emphasizes aggressive growth and maximum capital
appreciation, with no focus on generation of current income. This objective has a very high level of risk and
is for investors with a longer timer horizon.

Both the client and The Perspective Group Advisors are required to review and approve the initial Investment
Objective. As a client approaches the Retirement Age, the Algorithm will automatically adjust the client’s asset
allocation. Any change to the Investment Objective directed by a client due to changes in the Client’s risk
tolerance and/or Retirement Age will require written approval from the client and The Perspective Group Advisors
before implementation. Failure to approve the change in Investment Objective may result in a client remaining in
a Model Portfolio that is no longer aligned with the applicable Client Profile. The Investment Objective selected
for the account is an overall objective for the entire account and may be inconsistent with a particular holding and
the account’s performance at any time and may be inconsistent with other asset allocations suggested to client
by LPL, The Perspective Group or FutureAdvisor prior to client entering into the Account Agreement.
The terms and conditions for client participation in the advisory programs are set forth in The Perspective
Group Advisors’ advisory agreements and account paperwork for the advisory programs.
Financial Planning Services
As part of our financial planning services, The Perspective Group, LLC, through its investment advisor
representatives, may provide personal financial planning tailored to the individual needs of the client. A particular
client’s financial plan will include the relevant types of planning specific to their needs and objectives such as:
•

Retirement – planning an investment strategy with the objective of providing inflation- adjusted
income for life.

•

Philanthropic Planning - planning with the objective of sharing wealth with meaningful causes.
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•

College / Education – planning to pay the future college / education expenses of a child or
grandchild.

•

Major Purchase – Evaluation of the pros and cons of home ownership verse renting as well as
buying or leasing a car, for example.

•

Divorce – planning for the financial impact of divorce such as change in income, retirement
benefits and tax considerations.

•

Insurance Needs – planning for the financial needs of survivors to satisfy such financial
obligations as housing, dependent child care and spousal arrangements as well as education.

•

Final Expenses – planning to leave assets to cover final expenses such as funeral, debts and
potential business continuity.

•

Estate Planning – planning that focuses on the most efficient and tax friendly option to pass on
an estate to a spouse, other family members or a charity.

•

Cash Flow/ Budget Planning – planning to manage expenses against current and projected
income.

•

Wealth Accumulation – planning to build wealth within a portfolio that takes into consideration
risk tolerance and time horizon.

•

Business Succession Planning – planning for the continuation of a business in a smooth a
transition as possible with the use of buy-sell agreements, key-man insurance and engaging
independent legal counsel as needed.

•

Tax Planning – planning a tax efficient investment portfolio to maximize deductions and offsetting losses.

•

Investment Planning – planning an investment strategy consistent with a particular objective,
time horizons and risk tolerances.

•

Continuity Planning – planning to continue operations if a place of business is affected by
different levels of disaster which can be localized short term disasters, to days long building wide
problems, to a permanent loss of a building.

•

Valuation Analysis – analysis to determine the economic value of an asset or liability. The
services take into account information collected from the client such as financial status,
investment objectives and tax status, among other data. Fees for such services are negotiable
and detailed in the client agreement.

The financial plan may include generic recommendations as to general types of investment products or specific
securities which may be appropriate for the Client to purchase given his/her financial situation and objectives.
The Client is under no obligation to act upon the investment adviser’s recommendation or purchase such
securities through The Perspective Group, LLC and the investment advisor representative. However, the Client
desires to purchase securities or advisory services in order to implement his/her financial plan, The Perspective
Group, LLC may make a variety of products and services available through its investment advisor
representatives. This may result in the payment of normal and customary commissions, advisory fees or other
types of compensation to The Perspective Group, LLC and the investment advisor representative.
•

A conflict exists between the interests of the investment adviser and the interests of the client.

•

If the client elects to act on any of the recommendations, the client is under no obligation to effect
the transaction through the investment adviser.
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Depending on the type of account that could be used to implement a financial plan, such compensation may
include (but is not limited to) advisory fees, commissions; mark-ups and mark-downs; transaction charges;
confirmation charges; small account fees; mutual fund 12b- 1 fees; mutual fund sub-transfer agency fees; hedge
fund, managed futures, and variable annuity investor servicing fees; retirement plan fees; fees in connection with
an insured deposit account program; marketing support payments from mutual fund, annuity and insurance
sponsors; administrative servicing fees for trust accounts; referral fees; compensation for directing order flow;
and bonuses, awards or other things of value offered by The Perspective Group, LLC to the investment advisor
representative.
To the extent that investment advisor representative recommends that Client invest in products and services that
will result in compensation being paid to The Perspective Group, LLC and the investment advisor representative,
this presents a conflict of interest. This compensation to investment advisor representative and The Perspective
Group, LLC may be more or less depending on the product or service that investment advisor representative
recommends. Therefore, the investment advisor representative has a financial incentive to recommend that a
financial plan be implemented using a certain product or service over another product or service.
A financial plan developed for or financial consultation rendered to the Client will usually include general
recommendations for a course of activity or specific actions to be taken by the Client. For example,
recommendations may be made that the Client start or revise their investment programs, commence or alter
retirement savings, establish education savings and/or charitable giving programs.
The Perspective Group may also refer Clients to an accountant, attorney or other specialists, as appropriate for
their unique situation. For certain financial planning engagements, the Advisor will provide a written summary of
Client’s financial situation, observations, and recommendations. For consulting or ad-hoc engagements, the
Advisor may not provide a written summary. Plans or consultations are typically completed within six months of
contract date, assuming all information and documents requested are provided promptly.
Financial planning and consulting recommendations may pose a conflict between the interests of the Advisor and
the interests of the Client. For example, a recommendation to engage the Advisor for investment management
services or to increase the level of investment assets with the Advisor would pose a conflict, as it would increase
the advisory fees paid to the Advisor. Clients are not obligated to implement any recommendations made by the
Advisor or maintain an ongoing relationship with the Advisor. If the Client elects to act on any of the
recommendations made by the Advisor, the Client is under no obligation to effect the transaction through the
Advisor.
Wealth Management Software
Through investment advisor representatives of The Perspective Group clients are able to access and use of
WealthVision, a personal financial information and wealth management software. The Perspective Group,
through its Representative, will provide Client(s) with maintenance services related to Client’s personal
WealthVision website, such services may include manual entry of financial data to the website, uploading and
maintenance of financial documents electronically stored on the website, support of the aggregation function of
WealthVision that permits Client(s) to view consolidated financial information from accounts at various financial
institutions, and ongoing customer support and training related to WealthVision.
•

Client acknowledges that the services to be provided by Investment adviser representatives of
The Perspective Group pursuant to a specific agreement relate solely to the use and
maintenance of Client’s WealthVision website and do not constitute investment or financial
planning advice.

•

If Client wishes to engage The Perspective Group to provide financial planning or investment
advice, a separate agreement setting out the scope of related services and fees will be required.

The annual fee for the services referenced above is agreed upon per client and documented on a Schedule A to
the WealthVision maintenance agreement.
Retirement Plan Consulting
Investment advisor representatives of The Perspective Group may assist clients that are trustees or other
fiduciaries to retirement plans (“Plans”) by providing fee-based consulting and/or advisory services. Investment
advisor representatives may perform one or more of the following services:
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•

Assistance in the preparation or review of an investment policy statement (“IPS”) for the Plan
based upon consultation with client to ascertain Plan’s investment objectives and constraints.

•

Acting as a liaison between the Plan and service providers, product sponsors or vendors.

•

Ongoing monitoring of investment manager(s) or investments in relation to the criteria specified in
the Plan’s IPS or other written guidelines provided by the client to investment advisor
representative.

•

Preparation of reports describing the performance of Plan investment manager(s) or investments,
as well as comparing the performance to benchmarks.

•

Ongoing recommendations, for consideration and selection by client, about specific investments
to be held by the Plan or, in the case of a participant-directed defined contribution plan, to be
made available as investment options under the Plan.

•

Education or training for the members of the Plan investment committee with regard to various
matters, including plan features, retirement readiness matters, service on the committee, and
fiduciary responsibilities.

•

Assistance in enrolling Plan participants in the Plan, including conducting an agreed upon number
of enrollment meetings.

As part of such meetings, IARs may provide participants with information about the Plan, which may include
information on the benefits of Plan participation, the benefits of increasing Plan contributions, the impact of preretirement withdrawals on retirement income, the terms of the Plan and the operation of the Plan. If the Plan
makes available publicly traded employer stock (“company stock”) as an investment option under the Plan,
investment advisor representatives do not provide investment advice regarding company stock and are not
responsible for the decision to offer company stock as an investment option. In addition, if participants in the Plan
may invest the assets in their accounts through individual brokerage accounts, a mutual fund window, or other
similar arrangement, or may obtain participant loans, investment advisor representatives do not provide any
individualized advice or recommendations to the participants regarding these decisions. Furthermore, investment
advisor representatives do not provide individualized investment advice to Plan participants regarding their Plan
assets.
Hourly Consulting Services
The Perspective Group, LLC, through its investment advisor representatives, offers consulting services including,
as selected by the client in the consulting agreement, advice regarding tax planning, investment planning,
retirement planning, estate planning, cash flow/budget planning, business planning, education planning, and
personal financial planning. The services take into account information collected from the client such as financial
status, investment objectives and tax status, among other data. The investment advisor representatives may or
may not deliver to the client a written analysis or report as part of the services. The investment advisor
representatives tailor the hourly consulting services to the individual needs of the client based on the investment
objective chosen by the client. The engagement terminates upon final consultation with the client. Fees for such
services are negotiable and detailed in the client agreement.
C. Client Account Management
Prior to engaging The Perspective Group to provide investment advisory services, each Client is required to
enter into an investment advisory agreement with the Advisor that defines the terms, conditions, authority and
responsibilities of the Advisor and the Client. These services may include:
•

Establishing an Investment Strategy – The Perspective Group, in connection with the Client, may
a strategy that seeks to achieve the Client’s goals and destinations. The strategy is designed to
address the Client’s personal goals, investment goals, and both long-term and short-term
objectives.
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•

Asset Allocation – The Perspective Group will develop a strategic asset allocation that is targeted
to meet the investment objectives, time horizon, financial situation and tolerance of risk for each
Client.

•

Portfolio Construction – The Perspective Group will develop a portfolio for the Client that is
intended to meet the stated goals and objectives of the Client.

•

Investment Management and Supervision – The Perspective Group will provide investment
management and ongoing oversight of the Client’s relationship’s investment portfolio.

D. Wrap Fee Programs
Assets managed in a wrap fee account are not managed differently from a non-wrap fee account. However, The
Perspective Group may negotiate a higher fee and receive a portion of the wrap fee for services provided. The
combined total fee will not exceed 1.15%. The only criteria considered for a wrap vs. non-wrap fee program
being offered to clients is the anticipated frequency of trading. Each client’s trading frequency will be evaluated
as part of their annual review to determine the most cost-effective program. The fee structure for a wrap vs. nonwrap program is the same because the range allows for consideration of individual client account activity and
complexity.
The Advisor customizes its investment management services for its Clients. The Advisor sponsors The
Perspective Group Wrap Fee Program solely as a supplemental disclosure regarding the combination of fees.
Depending on the level of trading required for the Client’s account[s] in a particular year, the Client may pay more
or less in total fees than if the Client paid its own transaction fees. Please see Appendix 1 –Wrap Fee Program
Brochure, which is included as a supplement to this Disclosure Brochure.
E. Assets Under Management
As of December 31, 2020, The Perspective Group manages the following assets:
Assets Under Management
Discretionary Assets
Non-Discretionary Assets
Total

Assets
$ 106,394,496
$ 9,184,867
$ 115,579,363

Clients may request more current information at any time by contacting the Advisor.

Item 5 – Fees and Compensation
The following paragraphs detail the fee structure and compensation methodology for services provided by the
Advisor. Each Client engaging the Advisor for services described herein shall be required to enter into a written
agreement with the Advisor.
The firm offers three pathways for our advisory services.
The Flat-Fee offers comprehensive financial planning services without investment management services. This
pathway may work well for clients who have investments held within employer plans, have investments in nontraded securities, or hold illiquid investments. Lastly, it is available for clients starting their financial planning
journey who may not have existing wealth, but who wish to pursue financial goals.
Guided Wealth Portfolios (GWP) offers clients the ability to participate in a centrally managed, algorithm-based
investment program, which is made available to users and clients through a web-based, interactive account
management portal (“Investor Portal”). Investment recommendations to buy and sell open-end mutual funds and
exchange-traded funds are generated through proprietary, automated, computer algorithms (collectively, the
“Algorithm”) of Xulu, Inc., doing business as FutureAdvisor (“FutureAdvisor”), based upon model portfolios
constructed by LPL and selected for the account as described below (such model portfolio selected for the
account, the “Model Portfolio”). Communications concerning GWP are intended to occur primarily through
electronic means (including but not limited to, through email communications or through the Investor Portal),
although The Perspective Group will be available to discuss investment strategies, objectives or the account in
general in person or via telephone. This pathway works well for those who prefer to have greater use of
technology and less human interactions.
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Advisory and Advisory Select offer access to comprehensive financial planning integrated with investment
management services. Both offer access to the firm’s proprietary purpose-built portfolios. This pathway works
well for those who want to partner with a firm for comprehensive wealth management services and who want a
dedicated team here to help them pursue their goals.
A. Fees for Advisory Services
Investment Management Services
Investment advisory fees are paid quarterly in advance pursuant to the terms of the investment advisory
agreement. Investment advisory fees are based on the market value of assets under management at the end of the
prior quarter. Investment advisory fees are based on the following schedule:

Flat Fee

Guided Wealth Portfolios

Planning

The primary service provided by flat fee.

Built within the Guided Wealth Portfolio
Platform

Investing

Not managed by The Perspective Group

Diversified ETFs using LPL Research
Models

Available and charged at $300 minimum
per return with a fee estimate provided in
advance. This fee is deducted from the flat
fee as used.

Available and charged at $300 minimum per
return with a fee estimate provided in
advance.

Included

Included

Provided upon request

Provided upon request

Investment Platform3

Not applicable

Guided Wealth Portfolio (or GWP)

CFP® Professional Access

Provided and considered part of the flat
fee. Our hourly rate is $250 per hour and
hours that exceed 20 per year are billed
separately.

Limited

CFP® Professional Review

Upon request at $250 per hour billed
through the flat fee

Available at $250 per hour

Tax Preparation2

Firm commentary and
intellectual content

[Remainder of Page Intentionally Left Blank.]
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Tax Review and Planning

Flat Fee

Guided Wealth Portfolios

Upon request at $250 per hour by a CPA,
EA or CFP® Professional
Our hourly rate is $250 per hour and hours
that exceed 20 per year are billed
separately.

Available at $250 per hour by a CPA, EA, or
CFP® Professional

Used for WV access

Required

and provided upon request

Online Account View
Provided upon request

Access included with flat fee option

Not applicable

Wealth Vision4
Provided upon request

Identify theft and Fraud
assessment reviews. Support
with freezing and thawing
credit if applicable5

Provided and considered part of the flat
fee. Our hourly rate is $250 per hour and
hours that exceed 20 per year are billed
separately.

Available at $250 per hour

Available upon request

Fee table

Flat Fee

Fee table

Fee%

Annual fee

$5,000

$5,000 to $250,000
Above $250,001 please see below

0.50%

The flat fee is designed to provide a fullservice experience, but without portfolio
management.
The annual fee is due January 1st and is
nonrefundable. We monitor the total hours
used. If services exceed 20 hours in the
year, we bill at a rate of $250 per hour. We
communicate with you before providing
services that will exceed 20 hours in the
year and we clearly estimate the time
necessary to provide you with our
services. We want you empowered to
choose which services we provide.

Guided Wealth Portfolios (GWP) are used
for those who are building their portfolio or
want an assisted automated option. Once
assets reach a level where our advisory
service may provide a better fit, we will
reach out to you and discuss this option

[Remainder of Page Intentionally Left Blank.]
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Advisory

Planning

Investing

Tax Preparation2

Advisory Select

One hour of planning provided per year.
Additional planning available at our current
rate.

Included1

Provided upon request

Provided upon request

Using The Perspective Group’s PurposeBuilt Portfolios

Using The Perspective Group’s PurposeBuilt Portfolios

Available and charged at $300 minimum
per return with a fee estimate provided in
advance. One 1040 return is provided at
the $250,001+ level.

Available and included1
Up to three returns provided, per year. (i.e.
personal, gift, and a business return)
Provided upon request

Provided upon request

Firm commentary and
intellectual content

Investment Platform3

CFP® Professional Access

CFP® Professional Review

Tax Review and Planning

Included

Included

Provided upon request

Provided upon request

Strategic Wealth Management (SWM)
SWM I to $250,000
SWM II to $250,001+

Strategic Wealth Management (SWM)
SWM II

As needed during office hours and annually
during your scheduled review

Unlimited1
24/7 direct access to your CFP®

Includes an annual review. Planning is
available at $250 per hour for additional
work. Provided upon request

Annually with multiple conversations and
updates during the year. Provided upon
request

Return checkup included by a CPA, EA, or
CFP® Professional

Included1
By a CPA, EA, or CFP® Professional

Provided upon request

Provided upon request

Included

Included

Provided upon request

Provided upon request

Available for $300/year for access and
account aggregation. Planning services
provided at our hourly rate of $250 per
hour.

Included

Provided upon request

Provided upon request

Online Account View

Wealth Vision4
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Advisory
Identify theft and Fraud
assessment reviews. Support
with freezing and thawing
credit if applicable5

On request at $250 per hour

Included1

Provided upon request

Provided upon request

Fee table

Assets managed by our firm

Advisory Select

Fee %

$10,000 to $100,000
$100,001 to $250,000
$250,001 to $750,000

1.15%
1.10%
1.00%

If and when your advisory portfolio exceeds
$750,001 we will review updating your
advisory platform to our advisory-select
platform.

Fee table

$750,001 to $1,250,000
$1,250,001 to $3,000,000
$3,000,001 to $5,000,000
$5,000,001 to $7,500,000
$7,500,001 to $10,000,000
$10,000,001 to $15,000,000
$15,000,001 to $30,000,000
$30,000,001 to $50,000,000
$50,000,001 to $75,000,000
$75,000,001 and above

Fee %

0.95%
0.90%
0.80%
0.70%
0.60%
0.45%
0.40%
0.35%
0.30%
0.25%

Notes:
1Workload beyond 20 hours per year is subject to billing at $250 per hour and is quoted in advance of the work.
2Tax

preparation is offered through The Perspective Group, LLC, a separate business and it is not associated
with LPL Financial. The minimum tax preparation fee of $300 is for the preparation of a standard individual, or
joint, Form 1040 return. With our Advisory service level, one 1040 return is provided with advisory balances at
the $250,001+ level. With our Advisory-Select service level, up to three returns are available, per year (i.e. a
personal, gift, and a basic business return). Fees may be higher and are proportionate to the complexity of the
return, completeness and organization of the records provided to our firm, timeliness of record delivery, and the
filing and packaging expenses incurred by The Perspective Group, LLC. An estimate of the total tax preparation
fee will be provided in advance of the work.
3Investment

platform relates to both where the assets are maintained and the name LPL Financial calls the type
of account used. Guided Wealth Portfolios are discussed in the literature provided on the site and are not part of
the following detail. While all of the platforms, except the flat fee option, custody assets through LPL Financial,
only the Strategic Wealth Management, or SWM for short, have discretionary oversight by your advisor with The
Perspective Group, LLC RIA. The distinction between SWM I and SWM II, is that SWM I accounts incur modest
transaction charges (and is also known as our non-WRAP program) that range between $9 and $27 for most
trades. A complete list of trade charges and other possible fees is available upon request and is also provided
with the confirmation paperwork you receive from LPL Financial. SWM II accounts (part of our WRAP program)
incur no transaction charges (these charges are incurred by The Perspective Group, LLC). SWM II accounts are
used with advisory balances at the $250,001+ level. SWM II accounts also have the IRA to Roth IRA conversion
fee (if applicable) included in the fee (these charges are incurred by The Perspective Group, LLC).
4Wealth

Vision is The Perspective Group’s comprehensive view of your wealth and vision of your future. The
software provides online data aggregation as well as providing a secure online “vault” for storing key items such
as powers of attorney, wills, trusts, insurance policies, or tax returns. Access to Wealth Vision is billed at $300
per year. These charges are included with our Advisory-Select service level or with our flat fee option.
5Identity

theft and Fraud assessment and review is a service offered whereby an advisor with The Perspective
Group, LLC works with your existing identity theft and monitoring service to help make the most of the platform.
Those who do not subscribe to a service may work with their advisor to review free options available, such as
www.annualcreditreport.com. In addition to this review, your advisor will offer you proactive tips and suggestions
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for limiting your risk of identity theft. The firm also offers support with credit freezes and thawing your credit
records.
Guided Wealth Portfolios have a streamlined platform fee schedule provided by LPL Financial. LPL Financial
Research Department manages the investments and charges a management fee that is separate from the listed
advisory fee. LPL Financial assess a separate fee of $20 per year, with individual accounts that have balances
below $10,000. Additional information is available on the Guided Wealth Portfolio page and is also available
upon request.
Brokerage accounts are also available and may be preferred by clients with positions they wish to hold, or for
specific investment purchases. Brokerage accounts typically charge commissions and have transactions charges
that accompany each trade. Investing directly with mutual fund companies or insurance companies is also
available and may make sense for some clients with some investments. We seek to determine which type of
account makes the most sense for you given the situation you are facing and the type of investments you wish to
make or maintain.
Fees may vary from the above fee schedule depending on the nature and complexity of each Client’s
circumstances, or with the inclusion of financial planning or other services, [pursuant to the terms of the wealth
management agreement] OR [which is offered on an hourly or fixed financial planning fee basis, as described
below. An estimate for the total costs will be determined prior to establishing the advisory relationship].
Financial Planning Services
The Perspective Group offers financial planning services on an hourly fee of $250 per hour. Fees may be
negotiable based on the nature and complexity of the services to be provided and the overall relationship with the
Advisor. An estimate for total hours and overall costs will be provided to the Client prior to engaging for these
services.
B. Fee Billing
Flat-Fee Services
All fees are negotiable; this may vary depending on the nature of the client’s individual needs, account investment
size, complexity and particular management services requested by the client. The flat planning fee is billed and due
January 1st for the upcoming year. Fees paid are nonrefundable.
Investment Management Services
All fees are negotiable; this may vary depending on the nature of the client’s individual needs, account investment
size, complexity and particular management services requested by the client. The asset management fees for an
advisory account are comprehensive of all fees paid to The Perspective Group and any program sponsor.
The client is made aware of the following:
•

The independent custodian sends statements at least quarterly showing the market values for each
security included in the assets and all disbursements in an account including the amount of the
advisory fees paid to The Perspective Group.

•

LPL Financial, as the qualified custodian, is responsible for calculating and deducting advisory fees
from client accounts held at LPL Financial.

•

Clients do not directly pay The Perspective Group but provide LPL Financial with written
authorization to deduct fees which are then paid to The Perspective Group, LLC.

•

The Perspective Group, LLC entity shares the advisory fee with its advisors/associated persons.
Since clients do not directly pay advisory fees to The Perspective Group, in Kansas, The
Perspective Group is deemed to have custody of client funds and/or securities.

LPL will not verify that fees are consistent with those set out in the advisory agreement executed with The
Perspective Group nor does LPL determine the fees charged by The Perspective Group. The Perspective Group,
LLC may instead to elect a custom billing method where LPL is provided instructions to pay fees based on the fee
calculations of The Perspective Group, LLC.
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The Account Fee is based on the value of assets in the account, including cash holdings, and is payable quarterly
in advance. [Quarter End Value x Advisory Fee] / 360 x 90 Days = Advance Billing
If the advisory agreement is terminated before the end of the quarterly period, client is entitled to a pro-rated refund
of any pre-paid quarterly advisory fee based on the number of days remaining in the quarter after the termination
date.
LPL Financial Sponsored Advisory Programs
Account fees are payable quarterly in advance if processed by LPL Financial. If a custom billing option is elected,
fees may be paid in advance or in arrears as agreed. Clients may terminate the agreement without penalty for a full
refund of The Perspective Group, LLC’ fees within five business days of signing the Investment Advisory Contract.
Thereafter, clients may terminate the Investment Advisory Contract generally with 30 days’ written notice.
Fees for customized and participant advisory services are typically based on the value of assets under
management and will vary by engagement. The amount of the fee will be set out in the client agreement executed
by the client at the time the relationship is established. The advisory fee is negotiable between the investment
advisor representative and the client, and is payable in advance as described in the client agreement.
Financial Planning Services, Hourly Services and Tax Preparation
The Perspective Group, through its investment advisor representatives, offers personal financial planning tailored
to the individual needs of a client. These services include, as selected by the client on the financial planning
agreement, information and recommendations regarding tax planning, investment planning, retirement planning,
estate needs, business needs, education planning, life and disability insurance needs, long-term care needs and
cash flow/budget planning. The services take into account information collected from the client such as financial
status, investment objectives and tax status, among other data.
The financial plan may include generic recommendations as to general types of investment products or specific
securities which may be appropriate for the Client to purchase given his/her financial situation and objectives.
•

The Client is under no obligation to act upon the investment adviser’s recommendation or purchase such
securities through The Perspective Group and the investment advisor representative. However, if the
Client desires to purchase securities or advisory services in order to implement his/her financial plan,

•

The Perspective Group makes a variety of products and services available through its IARs. This results
in the payment of normal and customary commissions, advisory fees or other types of compensation to
The Perspective Group and the investment advisor representative.

A conflict exists between the interests of the investment adviser and the interests of the client. Depending on the
type of account that could be used to implement a financial plan, such compensation may include (but is not
limited to) advisory fees, commissions; mark-ups and mark-downs; transaction charges; confirmation charges;
small account fees; mutual fund 12b-1 fees; mutual fund sub-transfer agency fees; hedge fund, managed futures,
and variable annuity investor servicing fees; retirement plan fees; fees in connection with an insured deposit
account program; marketing support payments from mutual fund, annuity and insurance sponsors; administrative
servicing fees for trust accounts; referral fees; compensation for directing order flow; and bonuses, awards or
other things of value offered by The Perspective Group to the investment advisor representative. To the extent
that investment advisor representative recommends that Client invest in products and services that will result in
compensation being paid to The Perspective Group and the investment advisor representative, this presents a
conflict of interest. This compensation to investment advisor representative and The Perspective Group may be
more or less depending on the product or service that investment advisor representative recommends.
Therefore, the investment advisor representative has a financial incentive to recommend that a financial plan be
implemented using a certain product or service over another product or service. The investment advisor
representative may receive additional cash or non-cash compensation from advisory product sponsors. Such
compensation may not be tied to the sales of any products. Compensation may include such items as gifts
valued at less than $100 annually, an occasional dinner or ticket to a sporting event, or reimbursement in
connection with educational meetings or marketing or advertising initiatives.
Hourly Consulting Services
We charge on an hourly or fixed fee basis for consulting services. The total estimated fee, as well as the ultimate
fee that we charge you, is based on the scope and complexity of our engagement with you. Our hourly fee is
generally $250 but may exceed $250 as circumstances warrant. Fixed fees generally range from $500 to $5,000.
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Depending on the complexity of a plan fees may exceed $5,000. Client will pay the fee upon execution of an
Agreement.
Retirement Plan Consulting Fees
Fees are based on the following schedule:
Assets Under Management ($)
$0 to $250,000
$250,001 to $2,500,000
$2,500,001 to $5,000,000
$5,000,001 to $7,500,000
$7,500,001 to $10,000,000
$10,000,001 plus

Annual Rate (%)
0.75%
0.50%
0.40%
0.35%
0.30%
0.25%

Advisory fees will be automatically deducted from the Plan account(s) by the Custodian. The Advisor shall send a
quarterly invoice to the Custodian indicating the amount of the fees to be deducted from the Plan account(s) or
approve the amount of the fees to be deducted from the Plan account(s) as calculated by the Custodian. The
Plan and its participants will receive independent statements from the Custodian no less frequently than
quarterly. In addition, the Advisor will provide the Plan with a written invoice itemizing the fee, including the
calculation period covered by the fee, the account value and the methodology used to calculate the fee.
Expenses related to the ordinary servicing of the account(s), including custody fees, security transaction fees,
and/or program fees shall be paid by the Plan. Other non-ordinary fees or fees incurred at the direction of the
Plan or the Plan Sponsor shall be paid by the Plan. Operating fees of mutual funds and other investment product
fees are deducted from the asset value of those investments as defined in the prospectus of the sponsor for each
product. The Advisor shall not be compensated on the basis of a share of capital gains realized upon the sale of
securities or capital appreciation of the funds in which the Plan or its participants are invested.
1. Advisor Appointment. Pursuant to ERISA Section 402(c)(3), the Retirement Plan Sponsor hereby duly
appoints the Advisor as the investment manager. The Advisor hereby acknowledges its acceptance of this
appointment. The Advisor acknowledges its status as a fiduciary with respect to the Plan and assumes all duties,
responsibilities and obligations that arise from its status as a fiduciary, as defined under ERISA.
2. Advisor Responsibilities. The Advisor shall have the power and authority to supervise and direct, on a
discretionary basis, the investments of and for the Plan, unless specifically directed otherwise in writing by the
Plan Sponsor. The services to be provided shall include, but are not limited to:
•
•
•
•
•
•
•
•
•
•
•

Development of an investment policy statement for the Plan;
Development of asset allocation models;
Review and monitoring of investment asset classes and strategic allocation options for Plan
investment menu;
Performance of due diligence on investment options and managers;
Review of investment performance and monitoring for the Plan investment menu;
Performance of annual due diligence on the Plan investment menu;
Serving as Co-fiduciary with the Plan Sponsor and participating in periodic meetings;
Conducting annual due diligence meetings with the Plan Sponsor to review the Plan investment menu;
Delivery of participant investment advice, pursuant to the Pension Protection Act of 2006;
Delivery of participant education through one annual participant group seminar; and
Providing model portfolio tools for participant allocations.

3. Plan Sponsor Authority and Responsibilities. The Plan Sponsor represents and confirms that the Advisor’s
engagement, pursuant to this Agreement, is authorized by the governing documents relating to the Plan and that
the terms of this Agreement do not violate any obligations by which the Plan Sponsor or the Plan is bound. The
Plan Sponsor agrees to deliver to the Advisor all account forms and corporate resolutions or similar
documentation evidencing the undersigned’s authority to execute and deliver this Agreement. The Plan Sponsor
also agrees to deliver such organizational documents and other documents, including the written statement of
the Plan investment objectives, policies and restrictions, as the Advisor shall reasonably require. The Plan
Sponsor further agrees to promptly deliver all amendments or supplements to the foregoing documents to ensure
Page 16 of 42

that the Advisor has timely and accurate information regarding the Plan’s needs, investment objectives and
financial condition. The Plan Sponsor and the Plan agree that Advisor will not be liable for any losses, costs
incurred or claims suffered from or arising out of the Plan Sponsor’s failure to provide the Advisor with any
documents required to be furnished hereunder. The Plan Sponsor warrants and represents that the Plan and/or
its participants own all property deposited in the Plan and that no restrictions on disposition exist as to any such
property.
The Plan Sponsor or Plan Participants shall be responsible for all decisions concerning the actual investment
decisions and the voting of proxies for securities held in the Plan account(s). The Advisor does not have the
authority to place trades in Plan account(s) or monitor asset allocations selected by Plan Participants. The
Advisor will assist in answering questions relating to proxies, however, the Plan retains the sole responsibility for
proxy decisions and voting.
Tax Preparation
Tax preparation is offered through a separate business and is not associated with LPL Financial. The minimum
tax preparation fee of $300 is for the preparation of a standard individual or joint Form 1040 return. Fees may be
higher and are proportionate to the complexity of the return, completeness and organization of the records
provided to our firm, timeliness of record delivery, and the filing and packaging expenses incurred by The
Perspective Group. An estimate of the total tax preparation fee will be provided in advance of our work.
C. Other Fees and Expenses
Clients will incur transaction charges for trades executed in their accounts. These transaction fees are separate
from our fees and will be disclosed by the firm that the trades are executed through. Also, clients will pay the
following separately incurred expenses, which we do not receive any part of: charges imposed directly by a mutual
fund, index fund, or exchange traded fund which shall be disclosed in the fund’s prospectus (i.e., fund management
fees and other fund expenses).
If the Account is closed within the first six months by Client or as a result of withdrawals which bring the account
value below the required minimum, Advisor reserves the right to retain the pre-paid quarterly advisory fee for the
current quarter or cancel and rebill all transactions in the Account at normal and customary brokerage commission
rates, in order to cover the administrative cost of establishing the Account which may include costs to transfer
positions into and out of the Account, data entry costs to open the Account, costs associated with reconciling of
positions in order to issue quarterly performance reports, and the cost of re-registering positions.
If a client’s assets are invested in mutual funds or other pooled investment products, clients should be aware that
there will be two layers of advisory fees and expenses for those assets. Client will pay an advisory fee to the fund
manager and other expenses as a shareholder of the fund. Client will also pay Advisor the advisory fee with respect
to those assets. Most of the mutual funds available in the program may be purchased directly. Therefore, clients
could generally avoid the second layer of fees by not using the management services of Advisor and by making
their own investment decisions.
•

Certain mutual funds impose fees and charges such as contingent deferred sales charges, early
redemption fees and charges for frequent trading. These charges may apply if client transfers into
or purchases such a fund with the applicable charges in a program account.

•

Although only no-load and load-waived mutual funds can be purchased in a program account, client
should understand that some mutual funds pay asset-based sales charges or service fees (e.g.,
12b-1 fees) to the custodian with respect to account holdings.

•

If client holds a variable annuity as part of an account, there are mortality, expense and
administrative charges, fees for additional riders on the contract and charges for excessive transfers
within a calendar year imposed by the variable annuity sponsor.

Further information regarding fees assessed by a mutual fund, or variable annuity is available in the appropriate
prospectus, which is available upon request from the Advisor or from the product sponsor directly.
Other Important Considerations
The advisory fee is an ongoing fee for investment advisory services, the execution of transactions and other
administrative and custodial services. The advisory fee may cost the client more than purchasing the program
services separately, for example, paying an advisory fee plus commissions for each transaction in the account.
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Factors that bear upon the cost of the account in relation to the cost of the same services purchased separately
include the type and size of the account, historical and or expected size or number of trades for the account, and
number and range of supplementary advisory and client-related services provided to the client. The advisory fee
also may cost the client more than if assets were held in a traditional brokerage account. In a brokerage account, a
client is charged a commission for each transaction, and the representative has no duty to provide ongoing advice
with respect to the account. If the client plans to follow a buy and hold strategy for the account or does not wish to
purchase ongoing investment advice or management services, the client should consider opening a brokerage
account rather than a fee-based asset management account.
Compensation includes the advisory fee and also may include other compensation, such as bonuses, awards or
other things of value offered by LPL to the Advisor or its associated persons. The amount of this compensation may
be more or less than what the Advisor would receive if the client participated in other LPL programs, programs of
other investment advisors or paid separately for investment advice, brokerage and other client services. Therefore,
the Advisor may have a financial incentive to recommend a program account over other programs and services.
The investment products available to be purchased in the program can be purchased by clients outside of a
program account, through broker-dealers or other investment firms not affiliated with Advisor.
D. Advance Payment of Fees and Termination
Investment Management Services
The Perspective Group is compensated for its investment advisory services quarterly in advance. Either party may
terminate the investment advisory agreement by providing advance written notice to the other party. The Client
may terminate the investment advisory agreement within five (5) business days of signing the Advisor’s agreement
at no cost to the Client. After the five-day period, the Client will incur charges for bona fide advisory services
rendered to the point of termination and such fees will be due and payable by the Client. The Advisor will refund any
unearned, prepaid investment advisory fees from the effective date of termination to the end of the quarter. The
Client’s investment advisory agreement with the Advisor is non-transferable without the Client’s prior approval.
Financial Planning Services
The Perspective Group is compensated for its services in advance or upon completion of the engagement
deliverable[s] based on the client agreement. Either party may terminate the financial planning agreement by
providing advance written notice to the other party. The Client may terminate the financial planning agreement
within five (5) business days of signing the Advisor’s agreement at no cost to the Client. After the five-day period,
the Client will incur charges for bona fide advisory services rendered to the point of termination and such fees will
be due and payable by the Client. Upon termination, the Client shall be billed for actual hours logged on the
planning project times the contractual hourly rate or in the case of a fixed fee engage, the percentage of the
engagement scope completed by the Advisor. The Advisor will refund any unearned, prepaid planning fees from the
effective date of termination. The Client’s financial planning agreement with the Advisor is non-transferable without
the Client’s prior approval.
E. Compensation for Sales of Securities
LPL Financial charges brokerage commissions and transaction fees for effecting certain securities transactions (i.e.,
transaction fees are charged for certain no-load mutual funds, commissions are charged for individual equity and
debt securities transactions). LPL enables us to obtain many no-load mutual funds without transaction charges and
other no-load funds at nominal transaction charges. LPL Financial commission rates are generally discounted from
customary retail commission rates. However, the commission and transaction fees charged by LPL Financial may
be higher or lower than those charged by other custodians and broker/dealers. Clients may direct their brokerage
transactions at a firm other than LPL Financial. Advisory fees are generally not reduced to offset commissions or
markups.
When dealing with investment advisory clients and services, investment adviser representatives have an affirmative
duty of care, loyalty, honesty and good faith to act in the best interests of its clients. Investment adviser
representatives should fully disclose all material facts concerning any conflict that does arise with these clients, and
should avoid even the appearance of a conflict of interest.
•

Clients may purchase investment products recommended by our firm through other, non-affiliated broker
dealers or agents.

When the firm’s representatives sell an investment product on a commission basis, the firm does not charge an
advisory fee in addition to the commissions paid by the client for such product. When providing services on an
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advisory fee basis, The Perspective Group, LLC representatives do not also receive commission compensation for
such advisory services (except for any ongoing 12b-1 trailing commission compensation that may be received as
previously discussed). However, a client may engage the firm to provide investment management services for an
advisory fee and also purchase an investment product from the firm’s representatives on a separate commission
basis.
In certain cases, LPL may serve as the broker/dealer on transactions in a customized advisory account. In such
case, LPL may charge the client transaction charges in connection with trade execution through LPL. The
transaction charges will be clearly stated in the client agreement executed by the client at the time the relationship
is established.
If the custom advisory services apply to variable annuities for which the investment advisor representative receives
trail compensation, such trail fees generally will be used to offset the advisory fee. In most cases, however, a thirdparty broker dealer will provide trade execution. In such case, the broker-dealer may charge clients commissions,
markups, markdowns and/or transaction charges.
Advisor receives compensation as a result of a client’s participation in an LPL program. Depending on, among other
things, the size of the account, changes in its value over time, the ability to negotiate fees or commissions, and the
number of transactions, the amount of this compensation may be more or less than what the Advisor would receive
if the client participated in other programs, whether through LPL or another sponsor, or paid separately for
investment advice, brokerage and other services.
LPL serves as program sponsor, investment advisor and broker/dealer for the LPL advisory programs. The
Perspective Group, LLC and LPL may share in the account fee and other fees associated with program accounts.
Associated persons of Advisor may also be registered representatives of LPL. Lower fees for comparable services
may be available from other sources.
Certain Advisory Persons are also licensed as independent insurance professionals and can earn commissionbased compensation for selling insurance products, including insurance products they sell to you. Insurance
commissions earned by these persons are separate and in addition to our advisory fees. This practice presents a
conflict of interest because the person providing investment advice on behalf of the Advisor who is also an
insurance agent has an incentive to recommend insurance products to you for the purpose of generating
commissions rather than solely based on your needs. However, you are under no obligation, contractually or
otherwise, to purchase insurance products through any Advisory Person affiliated with the Advisor.

Item 6 – Performance-Based Fees and Side-By-Side Management
Neither the firm or any supervised persons accepts performance-based fees, fees based on a share of capital
gains on or capital appreciation of the assets of a client such as a hedge fund or other pooled investment vehicle.

Item 7 – Types of Clients
The advisory services offered by The Perspective Group, LLC are available for individuals, individual retirement
accounts (“IRAs”), banks and thrift institutions, pension and profit-sharing plans, including plans subject to
Employee Retirement Income Security Act of 1974 (“ERISA”), trusts, estates, charitable organizations, state and
municipal government entities, corporations and other business entities. A minimum account value of $5,000 is
generally required to open an account.
However, the firm generally provides investment advice to individuals and high net worth individuals. The firm is
currently not working with other types of clients or pursuing them as prospects but would not turn away any
opportunities that may arise.

Item 8 – Methods of Analysis, Investment Strategies and Risk of Loss
A. Methods of Analysis
We emphasize continuous and regular account supervision. As part of our asset management service, we
generally create a portfolio, consisting of individual stocks or bonds, exchange traded funds (“ETFs”), options,
mutual funds and other public and private securities or investments. The client’s individual investment strategy is
tailored to their specific needs and may include some or all of the previously mentioned securities. Each portfolio
will be initially designed to meet a particular investment goal, which we determine to be suitable to the client’s
circumstances. Once the appropriate portfolio has been determined, it is subject to review and if necessary,
Page 19 of 42

rebalanced based upon the client’s individual needs, stated goals and objectives. Each client has the opportunity
to place reasonable restrictions on the types of investments to be held in the portfolio.
The firm uses a combination of multiple forms of analysis in order to formulate investment advice when managing
assets. Depending on the analysis the firm will implement a long or short-term trading strategy based on the
particular objectives and risk tolerance of a particular client.
Fundamental Analysis involves the analysis of financial statements, the general financial health of
companies, and/or the analysis of management or competitive advantages. Fundamental analysis
concentrates on factors that determine a company’s value and expected future earnings. This strategy
would normally encourage equity purchases in stocks that are undervalued or priced below their
perceived value. The risk assumed is that the market will fail to reach expectations of perceived value.
Technical Analysis involves the analysis of past market data; primarily price and volume. Technical
analysis attempts to predict a future stock price or direction based on market trends. The assumption is
that the market follows discernible patterns and if these patterns can be identified then a prediction can
be made. The risk is that markets do not always follow patterns and relying solely on this method may
not take into account new patterns that emerge over time.
Cyclical Analysis involves the analysis of business cycles to find favorable conditions for buying and/or
selling a security. Cyclical analysis assumes that the markets react in cyclical patterns which, once
identified, can be leveraged to provide performance. The risks with this strategy are two-fold: 1) the
markets do not always repeat cyclical patterns; and 2) if too many investors begin to implement this
strategy, then it changes the very cycles these investors are trying to exploit.
Charting Analysis involves the gathering and processing of price and volume information for a
particular security. This price and volume information is analyzed using mathematical equations. The
resulting data is then applied to graphing charts, which is used to predict future price movements based
on price patterns and trends.
Liability Analysis - The Adviser will review pending or anticipated litigation, injunctions, consent
decrees, settlements or judgments, labor disputes, grievance procedures, complaints or warranty claims,
and regulatory proceedings which can have an adverse impact on the performance of a company both
short and long term. In addition, any guaranty to which the company is a party creates potential liability.
Debt Analysis - Fundamental analysis of debt may also involve analyzing the current yield, yield to
maturity, yield to call, call and default risks, and interest coverage because of the characteristics of the
investment and greater expectations of safety. Debt is issued by federal, state and foreign governments
and corporations to finance their operations. (Public corporations can also issue equity securities). Debt
represents a promise to repay the principal a firm receives and interest until repayment according to the
terms and conditions of the debt instrument. Debt obligations offer limited participation in the upside of a
business. In exchange holders receive interest and a position that is generally senior to equity in a
bankruptcy.
B. Risk of Loss
Investing in securities involves certain investment risks. Securities may fluctuate in value or lose value. Clients
should be prepared to bear the potential risk of loss. The Perspective Group will assist Clients in determining an
appropriate strategy based on their tolerance for risk and other factors noted above. However, there is no
guarantee that a Client will meet their investment goals.
The risks associated with a particular strategy are provided to each Client in advance of investing Client
accounts. The Advisor will work with each Client to determine their tolerance for risk as part of the portfolio
construction process.
•

Market Risk – the risk that the value of securities may go up or down, sometimes rapidly or
unpredictably, due to factors affecting securities markets generally or particular industries.
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•

Interest Rate Risk – the risk that fixed income securities will decline in value because of an
increase in interest rates; a bond or a fixed income fund with a longer duration will be more
sensitive to changes in interest rates than a bond or bond fund with a shorter duration.

•

Credit Risk – the risk that an investor could lose money if the issuer or guarantor of a fixed income
security is unable or unwilling to meet its financial obligations.

•

Business Risk – the measure of risk associated with a particular security. It is also known as
unsystematic risk and refers to the risk associated with a specific issuer of a security. Generally
speaking, all businesses in the same industry have similar types of business risk. More specifically,
business risk refers to the possibility that the issuer of a particular company stock or a bond may go
bankrupt or be unable to pay the interest or principal in the case of bonds.

•

Taxability Risk – the risk that a security that was issued with tax-exempt status could potentially
lose that status prior to maturity. Since municipal bonds carry a lower interest rate than fully taxable
bonds, the bond holders would end up with a lower after-tax yield than originally planned.

•

Call Risk – the risk specific to bond issues and refers to the possibility that a debt security will be
called prior to maturity. Call risk usually goes hand in hand with reinvestment risk because the
bondholder must find an investment that provides the same level of income for equal risk. Call risk
is most prevalent when interest rates are falling, as companies trying to save money will usually
redeem bond issues with higher coupons and replace them on the bond market with issues with
lower interest rates.

•

Inflationary Risk – the risk that future inflation will cause the purchasing power of cash flow from
an investment to decline.

•

Liquidity Risk – the possibility that an investor may not be able to buy or sell an investment as and
when desired or in sufficient quantities because opportunities are limited.

•

Market Risk – the risk that will affect all securities in the same manner caused by some factor that
cannot be controlled by diversification.

•

Pandemic Risk – Large-scale outbreaks of infectious disease that can greatly increase morbidity and
mortality over a wide geographic area, crossing international boundaries, and causing significant economic,
social, and political disruption.

•

Reinvestment Risk – the risk that falling interest rates will lead to a decline in cash flow from an
investment when its principal and interest payments are reinvested at lower rates.

•

Social/Political – the possibility of nationalization, unfavorable government action or social
changes resulting in a loss of value.

•

Legislative Risk – the risk of a legislative ruling resulting in adverse consequences.

•

Currency/Exchange Rate Risk – the risk of a change in the price of one currency against another.

There are different types of investments that involve varying degrees of risk, and it should not be assumed that
future performance of any specific investment or investment strategy will be profitable or equal any specific
performance level(s). Past performance is not indicative of future results.
Types of Investments (Examples, not limitations)
•

Mutual Funds – a pool of funds collected from many investors for the purpose of investing in
securities such as stocks, bonds, money market instruments and similar assets.
•

Open-End Mutual Funds – a type of mutual fund that does not have restrictions on the amount
of shares the fund will issue and will buy back shares when investors wish to sell. Investing in
mutual funds carries the risk of capital loss and thus you may lose money investing in mutual
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funds. All mutual funds have costs that lower investment returns. The funds can be of bond
“fixed income” nature (lower risk) or stock “equity” nature.
•

Closed-End Mutual Funds – a type of mutual fund that raises a fixed amount of capital
through an initial public offering (IPO). The fund is then structured, listed and traded like a stock
on a stock exchange. Clients should be aware that closed-end funds available within the
program are not readily marketable. In an effort to provide investor liquidity, the funds may offer
to repurchase a certain percentage of shares at net asset value on a periodic basis. Thus,
clients may be unable to liquidate all or a portion of their shares in these types of funds.

•

Alternative Strategy Mutual Funds – Certain mutual funds available in the program invest
primarily in alternative investments and/or strategies. Investing in alternative investments and/or
strategies may not be suitable for all investors and involves special risks, such as risks associated
with commodities, real estate, leverage, selling securities short, the use of derivatives, potential
adverse market forces, regulatory changes and potential illiquidity. There are special risks
associated with mutual funds that invest principally in real estate securities, such as sensitivity to
changes in real estate values and interest rates and price volatility because of the fund’s
concentration in the real estate industry.

•

Unit Investment Trust (UIT) – An investment company that offers a fixed, unmanaged portfolio,
generally of stocks and bonds as redeemable "units" to investors for a specific period of time. It is
designed to provide capital appreciation and/or dividend income. UITs can be resold in the
secondary market. A UIT may be either a regulated investment corporation (RIC) or a grantor trust.
The former is a corporation in which the investors are joint owners; the latter grants investors
proportional ownership in the UIT's underlying securities.

•

Equity – investment generally refers to buying shares of stocks in return for receiving a future
payment of dividends and/or capital gains if the value of the stock increases. The value of equity
securities may fluctuate in response to specific situations for each company, industry conditions and
the general economic environment.

•

Exchange Traded Funds (ETFs) – an ETF is an investment fund traded on stock exchanges,
similar to stocks. Investing in ETFs carries the risk of capital loss (sometimes up to a 100% loss in
the case of a stock holding bankruptcy). Areas of concern include the lack of transparency in
products and increasing complexity, conflicts of interest and the possibility of inadequate regulatory
compliance. Precious Metal ETFs (e.g., Gold, Silver, or Palladium Bullion backed “electronic
shares” not physical metal) specifically may be negatively impacted by several unique factors,
among them (1) large sales by the official sector which own a significant portion of aggregate world
holdings in gold and other precious metals, (2) a significant increase in hedging activities by
producers of gold or other precious metals, (3) a significant change in the attitude of speculators
and investors.

•

Exchange-Traded Notes (ETNs) – An ETN is a senior unsecured debt obligation designed to track
the total return of an underlying market index or other benchmark. ETNs may be linked to a variety
of assets, for example, commodity futures, foreign currency and equities. ETNs are similar to ETFs
in that they are listed on an exchange and can typically be bought or sold throughout the trading
day. However, an ETN is not a mutual fund and does not have a net asset value; the ETN trades at
the prevailing market price. Some of the more common risks of an ETN are as follows. The
repayment of the principal, interest (if any), and the payment of any returns at maturity or upon
redemption are dependent upon the ETN issuer’s ability to pay. In addition, the trading price of the
ETN in the secondary market may be adversely impacted if the issuer’s credit rating is downgraded.
The index or asset class for performance replication in an ETN may or may not be concentrated in
a specific sector, asset class or country and may therefore carry specific risks.

•

Fixed Income – investments generally pay a return on a fixed schedule, though the amount of the
payments can vary. This type of investment can include corporate and government debt securities,
leveraged loans, high yield, and investment grade debt and structured products, such as mortgage
and other asset-backed securities, although individual bonds may be the best-known type of fixed
income security. In general, the fixed income market is volatile and fixed income securities carry
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interest rate risk. (As interest rates rise, bond prices usually fall, and vice versa. This effect is
usually more pronounced for longer-term securities.) Fixed income securities also carry inflation
risk, liquidity risk, call risk, and credit and default risks for both issuers and counterparties. The risk
of default on treasury inflation protected/inflation linked bonds is dependent upon the U.S. Treasury
defaulting (extremely unlikely); however, they carry a potential risk of losing share price value, albeit
rather minimal. Risks of investing in foreign fixed income securities also include the general risk of
non-U.S. investing described below.
•

Options – Certain types of option trading are permitted in order to generate income or hedge a
security held in the program account; namely, the selling (writing) of covered call options or the
purchasing of put options on a security held in the program account. Client should be aware that the
use of options involves additional risks. The risks of covered call writing include the potential for the
market to rise sharply. In such case, the security may be called away and the program account will
no longer hold the security. The risk of buying long puts is limited to the loss of the premium paid for
the purchase of the put if the option is not exercised or otherwise sold by the program account.

•

Options Trading/Writing – is a securities transaction that involves buying or selling (writing) an
option. If you write an option and the buyer exercises the option, you are obligated to purchase or
deliver a specified number of shares at a specified price at the expiration of the option regardless of
the market value of the security at expiration of the option. Buying an option gives you the right to
purchase or sell a specified number of shares at a specified price until the date of expiration of the
option regardless of the market value of the security at expiration of the option. Our investment
strategies and advice may vary depending upon each client's specific financial situation. As such,
we determine investments and allocations based upon your predefined objectives, risk tolerance,
time horizon, financial horizon, financial information, liquidity needs, and other various suitability
factors. Your restrictions and guidelines may affect the composition of your portfolio.

•

Structured Products – Structured products are securities derived from another asset, such as a
security or a basket of securities, an index, a commodity, a debt issuance, or a foreign currency.
Structured products frequently limit the upside participation in the reference asset. Structured
products are senior unsecured debt of the issuing bank and subject to the credit risk associated with
that issuer. This credit risk exists whether or not the investment held in the account offers principal
protection. The creditworthiness of the issuer does not affect or enhance the likely performance of
the investment other than the ability of the issuer to meet its obligations. Any payments due at
maturity are dependent on the issuer’s ability to pay. In addition, the trading price of the security in
the secondary market, if there is one, may be adversely impacted if the issuer’s credit rating is
downgraded. Some structured products offer full protection of the principal invested, others offer
only partial or no protection. Investors may be sacrificing a higher yield to obtain the principal
guarantee. In addition, the principal guarantee relates to nominal principal and does not offer
inflation protection. An investor in a structured product never has a claim on the underlying
investment, whether a security, zero coupon bond, or option. There may be little or no secondary
market for the securities and information regarding independent market pricing for the securities
may be limited. This is true even if the product has a ticker symbol or has been approved for listing
on an exchange. Tax treatment of structured products may be different from other investments held
in the account (e.g., income may be taxed as ordinary income even though payment is not received
until maturity). Structured CDs that are insured by the FDIC are subject to applicable FDIC limits.

•

Hedge Funds and Managed Futures – Hedge and managed futures funds are available for
purchase in the program by clients meeting certain qualification standards. Investing in these funds
involves additional risks including, but not limited to, the risk of investment loss due to the use of
leveraging and other speculative investment practices and the lack of liquidity and performance
volatility. In addition, these funds are not required to provide periodic pricing or valuation information
to investors and may involve complex tax structures and delays in distributing important tax
information. Client should be aware that these funds are not liquid as there is no secondary trading
market available. At the absolute discretion of the issuer of the fund, there may be certain
repurchase offers made from time to time. However, there is no guarantee that client will be able to
redeem the fund during the repurchase offer.
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•

Annuities – are a retirement product for those who may have the ability to pay a premium now and
want to guarantee they receive certain monthly payments or a return on investment later in the
future. Annuities are contracts issued by a life insurance company designed to meet requirement or
other long-term goals. An annuity is not a life insurance policy. Variable annuities are designed to
be long-term investments, to meet retirement and other long-range goals. Variable annuities are not
suitable for meeting short-term goals because substantial taxes and insurance company charges
may apply if you withdraw your money early. Variable annuities also involve investment risks, just
as mutual funds do.

•

Variable Annuities – If client purchases a variable annuity that is part of the program, client will
receive a prospectus and should rely solely on the disclosure contained in the prospectus with
respect to the terms and conditions of the variable annuity. Client should also be aware that certain
riders purchased with a variable annuity may limit the investment options and the ability to manage
the subaccounts.

•

Non-U.S. Securities – present certain risks such as currency fluctuation, political and economic
change, social unrest, changes in government regulation, differences in accounting and the lesser
degree of accurate public information available.

•

Margin Accounts – Client should be aware that margin borrowing involves additional risks. Margin
borrowing will result in increased gain if the value of the securities in the account go up, but will
result in increased losses if the value of the securities in the account goes down. The custodian,
acting as the client’s creditor, will have the authority to liquidate all or part of the account to repay
any portion of the margin loan, even if the timing would be disadvantageous to the client. For
performance illustration purposes, the margin interest charge will be treated as a withdrawal and
will, therefore, not negatively impact the performance figures reflected on the quarterly advisory
reports.

•

Long-Term Purchases – are securities purchased with the expectation that the value of those
securities will grow over a relatively long period of time, generally greater than one year.

•

Short-Term Purchases – are securities purchased with the expectation that they will be sold within
a relatively short period of time, generally less than one year, to take advantage of the securities'
short-term price fluctuations. Other investment types may be included as appropriate for a particular
client and their respective trading objectives.

Past performance is not a guarantee of future returns. Investing in securities and other investments involve a risk
of loss that each Client should understand and be willing to bear. Clients are reminded to discuss these risks with
the Advisor.

Item 9 – Disciplinary Information
Registered investment advisers are required to disclose all material facts regarding any legal or disciplinary
events that would-be material to your evaluation of an advisory firm or the integrity of a firm’s management. Any
such disciplinary information for the company and the company’s investment advisor representatives would be
provided herein and publicly accessible by selecting the Investment Advisor Search option at
http://www.adviserinfo.sec.gov. There are no legal or disciplinary events to disclose.

Item 10 – Other Financial Industry Activities and Affiliations
Investment advisor representatives may also be registered representatives of LPL Financial, an unaffiliated SEC
registered and FINRA/SIPC member broker/dealer. Clients may choose to engage a registered investment
advisor in their capacity as a registered representative of the unaffiliated LPL Financial broker/dealer, to
implement investment recommendations on a commission basis.
Representatives of our firm are insurance agents/brokers. A conflict of interest may arise as these insurance
sales may create an incentive to recommend products based on the compensation adviser and/or our supervised
persons may earn and may not necessarily be in the best interests of the client. Such potential conflicts of
interest are subject to review by the Chief Compliance Officer and subject to LPL Financial surveillance controls.
Page 24 of 42

•

Investment Adviser Representatives of The Perspective Group generally do not spend more than 20% of
their time on activities other than advisory services.

•

Neither The Perspective Group, LLC nor any of the management persons are registered or has a
registration pending to register as a futures commission merchant, commodity pool operator, a
commodity trading advisor, or an associated person of the foregoing entities.

•

Management and /or related persons do not maintain any other arrangements that are material to
the advisory business or clients nor do they recommend or select other investment advisers for
clients.

Item 11 – Code of Ethics, Participation or Interest in Client Transactions and Personal Trading
A. Code of Ethics
The Perspective Group, LLC maintains a Code of Ethics established a standard of business conduct for all
employees that are based upon fundamental principles of openness, integrity, honesty and trust.
The Code of Ethics includes guidelines regarding personal securities transactions of its employees and
investment advisor representatives.
An investment adviser is considered a fiduciary. As a fiduciary, it is an investment adviser’s responsibility to
provide fair and full disclosure of all material facts and to act solely in the best interest of each of our clients at all
times. We have a fiduciary duty to all clients. Our fiduciary duty is considered the core underlying principle for our
Code of Ethics which also includes Insider Trading and Personal Securities Transactions Policies and
Procedures. We require all of our supervised persons to conduct business with the highest level of ethical
standards and to comply with all federal and state securities laws at all times. Upon employment or affiliation and
at least annually thereafter, all supervised persons will sign an acknowledgement that they have read,
understand, and agree to comply with our Code of Ethics. Our firm and supervised persons must conduct
business in an honest, ethical, and fair manner and avoid all circumstances that might negatively affect or appear
to affect our duty of complete loyalty to all clients. This disclosure is provided to give all clients a summary of our
Code of Ethics. However, if a client or a potential client wishes to review our Code of Ethics in its entirety, a copy
will be provided promptly upon request. To request a copy of our Code, please contact us at (785) 749-1881 or
via email at steve@theperspectivegroup.com.
B. Personal Trading with Material Interest
The Perspective Group does not act as principal in any transactions. In addition, the Advisor does not act as the
general partner of a fund, or advise an investment company. The Perspective Group does not have a material
interest in any securities traded in Client accounts.
C. Personal Trading in Same Securities as Clients
The Perspective Group allows our Supervised Persons to purchase or sell the same securities that may be
recommended to and purchased on behalf of Clients. Owning the same securities we recommend (purchase or
sell) to you presents a conflict of interest that, as fiduciaries, we must disclose to you and mitigate through
policies and procedures. As noted above, we have adopted the Code to address insider trading (material nonpublic information controls); gifts and entertainment; outside business activities and personal securities reporting.
When trading for personal accounts, Supervised Persons may have a conflict of interest if trading in the same
securities. The fiduciary duty to act in the best interest of its Clients can potentially be violated if personal trades
are made with more advantageous terms than Client trades, or by trading based on material non-public
information. This risk is mitigated by The Perspective Group requiring reporting of personal securities trades by
its access Persons for review by the Chief Compliance Officer (“CCO”) or delegate/OR by conducting a
coordinated review of personal accounts and the accounts of the Clients. We have also adopted written policies
and procedures to detect the misuse of material, non-public information.
•

This presents a potential conflict of interest because trading by an employee or investment
advisor representatives in a personal securities account in the same or different security on or
about the same time as trading by a client could potentially disadvantage the client.

•

The Perspective Group, LLC addresses this conflict of interest by requiring in its Code of Ethics
that employees and investment advisor representatives report certain personal securities
transactions and holdings to the Chief Compliance Officer for review.
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D. Personal Trading at Same Time as Client
While The Perspective Group allows our Supervised Persons to purchase or sell the same securities that may be
recommended to and purchased on behalf of Clients, such trades are typically aggregated with Client orders or
traded afterwards. At no time will The Perspective Group, or any Supervised Person of The Perspective Group,
transact in any security to the detriment of any Client.

Item 12 – Brokerage Practices
A. Recommendation of Custodian[s]
The Perspective Group does not exercise discretion over the selection of the Custodian, The Perspective Group
will recommend that Clients establish their account[s] at LPL Financial, LLC (“LPL”) a member FINRA/SIPC
broker-dealer. As registered representatives of LPL, the Advisor is specifically prohibited from using a brokerdealer other than LPL.
The Perspective Group Financial Services receives support services and/or products from LPL Financial, many
of which assist The Perspective Group Financial Services to better monitor and service program accounts
maintained at LPL Financial. These support services and/or products may be received without cost, at a
discount, and/or at a negotiated rate, and may include the following:
•
•
•
•
•
•
•
•
•

investment-related research
pricing information and market data
software and other technology that provide access to client account data
compliance and/or practice management-related publications
consulting services
attendance at conferences, meetings, and other educational and/or social events
marketing support
computer hardware and/or software
other products and services used by Advisor in furtherance of its investment advisory business
operations

1. Soft Dollars - These support services are provided to The Perspective Group Financial Services based on
the overall relationship between The Perspective Group Financial Services and LPL Financial. It is not the result
of soft dollar arrangements or any other express arrangements with LPL Financial that involves the execution of
client transactions as a condition to the receipt of services. The Perspective Group Financial Services will
continue to receive the services regardless of the volume of client transactions executed with LPL Financial.
Clients do not pay more for services as a result of this arrangement. There is no corresponding commitment
made by The Perspective Group Financial Services to LPL Financial or any other entity to invest any specific
amount or percentage of client assets in any specific securities as a result of the arrangement.
The Perspective Group Financial Services has an arrangement with LPL Financial. LPL Financial offers to
independent investment advisors non-soft dollar services which include custody of securities, trade execution,
clearance and settlement of transactions. We receive some non-soft dollar benefits from LPL Financial through
our participation in the program.
Although the non-soft dollar investment research products and services that may be obtained by our firm will
generally be used to service all of our clients, a brokerage commission paid by a specific client may be used to
pay for research that is not used in managing that specific client’s account.
As a result of receiving the services The Perspective Group Financial Services has an incentive to continue to
use or expand the use of LPL Financial services. Our firm examined this potential conflict of interest when we
chose to enter into the relationship with LPL and we have determined that the relationship is in the best interest
of our firm’s clients and satisfies our fiduciary obligations, including our duty to seek best execution.
2. Brokerage Referrals - The Perspective Group does not receive any compensation from any third party in
connection with the recommendation for establishing a brokerage account.
3. Directed Brokerage - Clients may independently execute brokerage transactions at a firm other than LPL
Financial. However, The Perspective Group does not offer directed brokerage.
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B. Aggregating and Allocating Trades
For customized advisory services, the Applicant and its related persons may aggregate transactions in equity
and fixed income securities for a client with other clients to improve the quality of execution. When transactions
are so aggregated, the actual prices applicable to the aggregated transactions will be averaged, and the client
account will be deemed to have purchased or sold its proportionate share of the securities involved at the
average price obtained. The Applicant and its related persons may determine not to aggregate transactions, for
example, based on the size of the trades, number of client accounts, the timing of trades, the liquidity of the
securities and the discretionary or non-discretionary nature of the trades. If the Applicant or its related persons do
not aggregate orders, some clients purchasing securities around the same time may receive a less favorable
price than other clients. This means that this practice of not aggregating may cost clients more money.

Item 13 – Review of Accounts
A. Frequency of Reviews
Securities in Client accounts are monitored on a regular and continuous basis by Steve Lane, Chief Compliance
Officer of The Perspective Group. Formal reviews are generally conducted at least annually or more or less
frequently depending on the needs of the Client.
B. Causes for Reviews
In addition to the investment monitoring noted in Item 13.A., each Client account shall be reviewed at least
annually. Reviews may be conducted more or less frequently at the Client’s request. Accounts may be reviewed
as a result of major changes in economic conditions, known changes in the Client’s financial situation, and/or
large deposits or withdrawals in the Client’s account. The Client is encouraged to notify The Perspective Group if
changes occur in the Client’s personal financial situation that might adversely affect the Client’s investment plan.
Additional reviews may be triggered by material market, economic or political events.
Steve Lane, the Chief Compliance Officer, may also conduct account reviews based on the occurrence of a
triggering event, such as a change in client investment objectives and/or financial situation, market corrections
and by client request.
C. Review Reports
Clients are provided, at least quarterly, with written transaction confirmation notices and regular written summary
account statements directly from the broker-dealer/custodian and/or program sponsor for the client accounts.
The Perspective Group, LLC may also provide a written periodic report summarizing account activity and
performance.

Item 14 - Client Referrals and Other Compensation
A. Compensation Received by The Perspective Group
The Perspective Group is a fee-based advisory firm, that is compensated solely by its Clients and not from any
investment product. The Perspective Group does not receive commissions or other compensation from product
sponsors, broker-dealers or any un-related third party. The Perspective Group may refer Clients to various
unaffiliated, non-advisory professionals (e.g. attorneys, accountants, estate planners) to provide certain financial
services necessary to meet the goals of its Clients. Likewise, The Perspective Group may receive noncompensated referrals of new Clients from various third-parties.
B. Client Referrals from Solicitors
The Perspective Group has engaged the services of a solicitor to refer potential clients for compensation.

Item 15 – Custody
Pursuant to Kansas Administrative Regulation, The Perspective Group, LLC has custody of client funds and/or
securities because clients do not directly pay advisory fees to the firm, instead the fees are deducted by LPL
Financial as the qualified custodian and paid to The Perspective Group. In addition, pursuant to K.A.R 81-14-9(a)
(1)(A)(ii), The Perspective Group also has custody of client funds based on maintaining first-party standing letters of
authorization to transfer funds between like registered accounts. All of our clients receive at least quarterly account
statements directly from their custodians. Upon opening an account with a qualified custodian on a client's behalf,
we promptly notify the client in writing of the qualified custodian's contact information. If we decide to also send
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account statements to clients, such notice and account statements include a legend that recommends that the
client compare the account statements received from the qualified custodian with those received from our firm.
We encourage our clients to raise any questions with us about the custody, safety or security of their assets. The
custodians we do business with will send you independent account statements listing your account balance(s),
transaction history and any fee debits or other fees taken out of your account.

Item 16 – Investment Discretion
The client can determine to engage The Perspective Group, LLC to provide investment advisory services on a
discretionary basis. Prior to The Perspective Group, LLC assuming discretionary authority over a client’s
account, the client shall be required to execute an Investment Advisory Agreement, naming The Perspective
Group, LLC as the client’s attorney and agent in fact, granting The Perspective Group, LLC full authority to buy,
sell, or otherwise effect investment transactions involving the assets in the client’s name found in the
discretionary account. The firm does not permit clients to place any limitations on the firm’s discretionary
authority.

Item 17 – Voting Client Securities
The Perspective Group accepts proxy-voting responsibility and regularly votes, by default, to support the
management recommendations of the subject company.

Item 18 – Financial Information
The Perspective Group, LLC does not require or solicit prepayment of more than $500 in fees per client, six
months or more in advance. There are no financial conditions that are reasonably likely to impair the firm’s ability
to meet contractual commitments to clients. At no time has The Perspective Group, LLC been the subject of a
bankruptcy petition.
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Registered as: The Perspective Group, LLC

Form ADV Part 2A – Appendix 1
(“Wrap Fee Brochure”)
Effective: February 25, 2021
This Form ADV2A - Appendix 1 (“Wrap Fee Brochure”) provides information about the qualifications and
business practices for The Perspective Group, LLC (“The Perspective Group” or the “Advisor”) services when
offering services pursuant to a wrap program. This Wrap Fee Brochure shall always be accompanied by the The
Perspective Group Disclosure Brochure, which provides complete details on the business practices of the
Advisor. If you did not receive the complete The Perspective Group Disclosure Brochure or you have any
questions about the contents of this Wrap Fee Brochure or the The Perspective Group Disclosure Brochure,
please contact us at (785) 749-1881 or by email at Steve@theperspectivegroup.com.
The Perspective Group is a registered investment advisor located in the State of Kansas. The information in this
Wrap Fee Brochure has not been approved or verified by the SEC or by any state securities authority.
Registration of an investment advisor does not imply any specific level of skill or training. This Wrap Fee
Brochure provides information about The Perspective Group to assist you in determining whether to retain the
Advisor.
Additional information about The Perspective Group and its advisory persons are available on the SEC’s website
at www.adviserinfo.sec.gov by searching for our firm name or by our CRD# 175294.
The Perspective Group, LLC
900 Massachusetts St, Suite 602
P.O. Box 1881, Lawrence, KS 66044
Phone: (785) 749-1881 * Fax: (785) 749-1100
www.theperspectivegroup.com
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Item 2 – Material Changes
Form ADV 2 - Appendix 1 provides information about a variety of topics relating to an Advisor’s business
practices and conflicts of interest. In particular, this Wrap Fee Brochure discusses wrap fee programs offering by
the Advisor.
Material Changes
There have been [no] material changes to the content of this Wrap Fee Program Brochure.
Future Changes
From time to time, we may amend this Wrap Fee Brochure to reflect changes in our business practices, changes
in regulations and routine annual updates as required by the securities regulators. This complete Wrap Fee
Brochure (along with the complete The Perspective Group Disclosure Brochure) or a Summary of Material
Changes shall be provided to each Client annually and if a material change occurs in the business practices of
The Perspective Group.
At any time, you may view this Wrap Fee Brochure and the current Disclosure Brochure on-line at the SEC’s
Investment Adviser Public Disclosure website at www.adviserinfo.sec.gov by searching for our firm name or by
our CRD# 175294. You may also request a copy of this Disclosure Brochure at any time, by contacting us at
(785) 749-1881 or by email at steve@theperspectivegroup.com.
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Item 4 – Services Fees and Compensation
The firm offers three pathways for our advisory services.
The Flat-Fee offers comprehensive financial planning services without investment management services. This
pathway may work well for clients who have investments held within employer plans, have investments in nontraded securities, or hold illiquid investments. Lastly, it is available for clients starting their financial planning
journey who may not have existing wealth, but who wish to pursue financial goals.
Guided Wealth Portfolios (GWP) offers clients the ability to participate in a centrally managed, algorithm-based
investment program, which is made available to users and clients through a web-based, interactive account
management portal (“Investor Portal”). Investment recommendations to buy and sell open-end mutual funds and
exchange-traded funds are generated through proprietary, automated, computer algorithms (collectively, the
“Algorithm”) of Xulu, Inc., doing business as FutureAdvisor (“FutureAdvisor”), based upon model portfolios
constructed by LPL and selected for the account as described below (such model portfolio selected for the
account, the “Model Portfolio”). Communications concerning GWP are intended to occur primarily through
electronic means (including but not limited to, through email communications or through the Investor Portal),
although The Perspective Group will be available to discuss investment strategies, objectives or the account in
general in person or via telephone. This pathway works well for those who prefer to have greater use of
technology and less human interactions.
Advisory and Advisory Select offer access to comprehensive financial planning integrated with investment
management services. Both offer access to the firm’s proprietary purpose-built portfolios. This pathway works
well for those who want to partner with a firm for comprehensive wealth management services and who want a
dedicated team here to help them pursue their goals.
A. Services
The Perspective Group provides customized investment advisory services for its Clients. This Wrap Fee Program
Brochure is provided as a supplement to the The Perspective Group Disclosure Brochure (Form ADV 2A). This
Wrap Fee Program Brochure is provided along with the complete Disclosure Brochure to provide full details of
the business practices and fees when selecting The Perspective Group as your investment advisor.
As part of the investment advisory fees noted in Item 5 of the Disclosure Brochure, The Perspective Group
includes normal securities transaction fees as part of the overall investment advisory fee. Securities regulations
often refer to this combined fee structure as a “Wrap Fee Program”. The Advisor sponsors the The Perspective
Group Wrap Fee Program.
•

Advisor provides management services on a discretionary basis. The client authorizes the Advisor to
have discretion by signing an advisory agreement.

•

Assets for program accounts are held at LPL Financial (“LPL”) as custodian. LPL also acts as executing
broker/dealer for transactions placed in program accounts, and provides other administrative services as
described throughout this Brochure.

This Wrap Fee Program Brochure references back to the The Perspective Group Disclosure Brochure in which
this Wrap Fee Program Brochure serves as an Appendix. Please see “Item 4 – Advisory Services” of the
Disclosure Brochure for details on The Perspective Group’s investment philosophy and related services.
B. Program Costs
Advisory services provided by The Perspective Group are offered in a wrap fee structure whereby normal
securities transaction costs are included in the overall investment advisory fee paid to The Perspective Group. As
the level of trading in a Client’s account[s] may vary from year to year, the annual cost to the Client may be more
or less than engaging for advisory services where the transactions costs are borne separately by the Client. The
cost of the Wrap Fee Program varies depending on services to be provided to each Client, however, the Client is
not charged more if there is higher trading activity in the Client’s account[s]. A Wrap Fee structure has a potential
conflict of interest as the Advisor may have an incentive to limit the number of trades placed in the Client’s
account[s]. Please see “Item 5 – Fees and Compensation” of the Disclosure Brochure for complete details on
fees.
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C. Fees
The advisory fee is negotiable between the client and the Advisor and is set out in the advisory agreement, is a
percentage based on the value of all assets in the account, including cash holdings and may be higher than the
fee charged by other investment advisors for similar services. The advisory fee is paid to Advisor and is shared
between Advisor and its associated persons. The firm’s annual investment advisory fee shall be based upon a
percentage (%) of the market value and type of assets placed under the firm’s management to be charged
quarterly in advance. Clients do not pay brokerage commissions, markups or transaction charges for execution
of transactions in addition to the advisory fee.

Flat Fee

Guided Wealth Portfolios

Planning

The primary service provided by flat fee.

Built within the Guided Wealth Portfolio
Platform

Investing

Not managed by The Perspective Group

Diversified ETFs using LPL Research
Models

Available and charged at $300 minimum
per return with a fee estimate provided in
advance. This fee is deducted from the flat
fee as used.

Available and charged at $300 minimum per
return with a fee estimate provided in
advance.

Included

Included

Provided upon request

Provided upon request

Investment Platform3

Not applicable

Guided Wealth Portfolio (or GWP)

CFP® Access

Upon request during office hours

Limited

CFP® Review

Upon request at $250 per hour billed
through the flat fee

Available at $250 per hour

Upon request at $250 per hour by a CPA,
EA or CFP®
Billed through the flat fee

Available at $250 per hour by a CPA, EA, or
CFP®

Tax Preparation2

Firm commentary and
intellectual content

Tax Review and Planning

and provided upon request

Used for WV access

Required

Online Account View
Provided upon request

Included with flat fee option
Wealth Vision4
Provided upon request
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Not applicable

Flat Fee

Identify theft and Fraud
assessment reviews. Support
with freezing and thawing
credit if applicable5

Guided Wealth Portfolios

Provided and considered part of the flat
fee. Our hourly rate is $250 per hour and
hours that exceed 20 per year are billed
separately.

Available at $250 per hour

Available upon request

Fee table

Flat Fee

Fee table

Fee%

Annual fee

$5,000

$5,000 to $250,000
Above $250,001 please see below

0.50%

The flat fee is designed to provide a fullservice experience, but without portfolio
management.
The annual fee is due January 1st and is
nonrefundable. We monitor the total hours
used. If services exceed 20 hours in the
year, we bill at a rate of $250 per hour. We
communicate with you before providing
services that will exceed 20 hours in the
year and we clearly estimate the time
necessary to provide you with our
services. We want you empowered to
choose which services we provide.

Guided Wealth Portfolios (GWP) are used
for those who are building their portfolio or
want an assisted automated option. Once
assets reach a level where our advisory
service may provide a better fit, we will
reach out to you and discuss this option.

Advisory

Planning

Investing

Tax Preparation2

Firm commentary and
intellectual content

Advisory Select

One hour of planning provided per year.
Additional planning available at our current
rate.

Included1

Provided upon request

Provided upon request

Using The Perspective Group’s PurposeBuilt Portfolios

Using The Perspective Group’s PurposeBuilt Portfolios

Available and charged at $300 minimum
per return with a fee estimate provided in
advance. One 1040 return is provided at
the $250,001+ level.

Available and included1
Up to three returns provided, per year. (i.e.
personal, gift, and a business return)

Provided upon request

Provided upon request

Included

Included

Provided upon request

Provided upon request
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Advisory

Advisory Select

Strategic Wealth Management (SWM)
SWM I to $250,000
SWM II to $250,001+

Strategic Wealth Management (SWM)
SWM II

CFP® Professional Access

As needed during office hours and
annually during your scheduled review

Unlimited1
8AM to 8PM Meetings
24/7 direct access to your CFP®

Annually with multiple conversations and
updates during the year.

CFP® Professional Review

Includes an annual review. Planning
available at $250 per hour for additional
work.
Provided upon request

Provided upon request

Return checkup included by a CPA, EA, or
CFP®

Included1
By a CPA, EA, or CFP®

Provided upon request

Provided upon request

Included

Included

Provided upon request

Provided upon request

Available and charged at $300 minimum
per return with a fee estimate provided in
advance. One 1040 return is provided at
the $250,001+ level.

Included

Provided upon request

Provided upon request

Available at $250 per hour

Included1

Provided upon request

Provided upon request

Investment Platform3

Tax Review and Planning

Online Account View

Wealth Vision4

Identify theft and Fraud
assessment reviews. Support
with freezing and thawing
credit if applicable5

Assets managed by our firm

Fee table

Fee %

Fee table

$10,000 to $100,000
$100,001 to $250,000
$250,001 to $750,000

1.15%
1.10%
1.00%

$750,001 to $1,250,000
$1,250,001 to $3,000,000
$3,000,001 to $5,000,000
$5,000,001 to $7,500,000
$7,500,001 to $10,000,000
$10,000,001 to $15,000,000
$15,000,001 to $30,000,000
$30,000,001 to $50,000,000
$50,000,001 to $75,000,000
$75,000,001 and above

If and when your advisory portfolio
exceeds $750,001 we will review updating
your advisory platform to our advisoryselect platform.
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Fee %

0.95%
0.90%
0.80%
0.70%
0.60%
0.45%
0.40%
0.35%
0.30%
0.25%

Notes:
1Workload beyond 20 hours per year is subject to billing at $250 per hour and is quoted in advance of the work.
2Tax

preparation is offered through The Perspective Group, LLC, a separate business and it is not associated
with LPL Financial. The minimum tax preparation fee of $300 is for the preparation of a standard individual, or
joint, Form 1040 return. With our Advisory service level, one 1040 return is provided with advisory balances at
the $250,001+ level. With our Advisory-Select service level, up to three returns are available, per year (i.e. a
personal, gift, and a basic business return). Fees may be higher and are proportionate to the complexity of the
return, completeness and organization of the records provided to our firm, timeliness of record delivery, and the
filing and packaging expenses incurred by The Perspective Group, LLC. An estimate of the total tax preparation
fee will be provided in advance of the work.
3Investment

platform relates to both where the assets are maintained and the name LPL Financial calls the type
of account used. Guided Wealth Portfolios are discussed in the literature provided on the site and are not part of
the following detail. While all of the platforms, except the flat fee option, custody assets through LPL Financial,
only the Strategic Wealth Management, or SWM for short, have discretionary oversight by your advisor with The
Perspective Group, LLC RIA. The distinction between SWM I and SWM II, is that SWM I accounts incur modest
transaction charges (and is also known as our non-WRAP program) that range between $9 and $27 for most
trades. A complete list of trade charges and other possible fees is available upon request and is also provided
with the confirmation paperwork you receive from LPL Financial. SWM II accounts (part of our WRAP program)
incur no transaction charges (these charges are incurred by The Perspective Group, LLC). SWM II accounts are
used with advisory balances at the $250,001+ level. SWM II accounts also have the IRA to Roth IRA conversion
fee (if applicable) included in the fee (these charges are incurred by The Perspective Group, LLC).
4Wealth

Vision is The Perspective Group’s comprehensive view of your wealth and vision of your future. The
software provides online data aggregation as well as providing a secure online “vault” for storing key items such
as powers of attorney, wills, trusts, insurance policies, or tax returns. Access to Wealth Vision is billed at $300
per year. These charges are included with our Advisory-Select service level or with our flat fee option.
5Identity

theft and Fraud assessment and review is a service offered whereby an advisor with The Perspective
Group, LLC works with your existing identity theft and monitoring service to help make the most of the platform.
Those who do not subscribe to a service may work with their advisor to review free options available, such as
www.annualcreditreport.com. In addition to this review, your advisor will offer you proactive tips and suggestions
for limiting your risk of identity theft. The firm also offers support with credit freezes and thawing your credit
records.
Guided Wealth Portfolios have a streamlined platform fee schedule provided by LPL Financial. LPL Financial
Research Department manages the investments and charges a management fee that is separate from the listed
advisory fee. LPL Financial assess a separate fee of $20 per year, with individual accounts that have balances
below $10,000. Additional information is available on the Guided Wealth Portfolio page and is also available
upon request.
Brokerage accounts are also available and may be preferred by clients with positions they wish to hold, or for
specific investment purchases. Brokerage accounts typically charge commissions and have transactions charges
that accompany each trade. Investing directly with mutual fund companies or insurance companies is also
available and may make sense for some clients with some investments. We seek to determine which type of
account makes the most sense for you given the situation you are facing and the type of investments you wish to
make or maintain.
Clients may incur certain fees or charges imposed by third parties in connection with investments made on behalf of
the Client’s account[s]. Under this Wrap Fee Program, The Perspective Group includes securities transactions
costs as part of its overall investment advisory fee.
The advisory fee is deducted from the account by LPL as the custodian of assets based on a written authorization
from the client. LPL calculates and deducts the advisory fee quarterly in advance. If the advisory agreement is
terminated before the end of the quarterly period, client is entitled to a pro-rated refund of any pre-paid quarterly
advisory fee based on the number of days remaining in the quarter after the termination date.
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Other Types of Fees and Charges
Program accounts will incur additional fees and charges from parties other than the Advisor as noted below. These
fees and charges are in addition to the advisory fee paid to Advisor. Advisor does not share in any portion of these
third-party fees.
LPL, as the custodian and broker-dealer providing brokerage and execution services on program accounts, will
impose certain fees and charges. LPL notifies clients of these charges at account opening and makes available a
list of these fees and charges on its website at www.lpl.com. LPL will deduct these fees and charges directly from
the client’s program account. There are other fees and charges that are imposed by other third parties that apply to
investments in program accounts. Some of these fees and charges are described below.
If a client’s assets are invested in mutual funds or other pooled investment products, clients should be aware that
there will be two layers of advisory fees and expenses for those assets. Client will pay an advisory fee to the fund
manager and other expenses as a shareholder of the fund. Client will also pay Advisor the advisory fee with respect
to those assets. Most of the mutual funds available in the program may be purchased directly. Therefore, clients
could generally avoid the second layer of fees by not using the management services of Advisor and by making
their own investment decisions.
Certain mutual funds impose fees and charges such as contingent deferred sales charges, early redemption fees
and charges for frequent trading. These charges may apply if client transfers into or purchases such a fund with the
applicable charges in a program account.
•

Although only no-load and load-waived mutual funds can be purchased in a program account, client
should understand that some mutual funds pay asset-based sales charges or service fees (e.g.,
12b-1 fees) to the custodian with respect to account holdings.

•

If client holds a variable annuity as part of an account, there are mortality, expense and
administrative charges, fees for additional riders on the contract and charges for excessive transfers
within a calendar year imposed by the variable annuity sponsor.

•

Further information regarding fees assessed by a mutual fund, or variable annuity is available in the
appropriate prospectus, which is available upon request from the Advisor or from the product
sponsor directly.

Other Important Considerations
The advisory fee is an ongoing wrap fee for investment advisory services, the execution of transactions and other
administrative and custodial services. The advisory fee may cost the client more than purchasing the program
services separately, for example, paying an advisory fee plus commissions for each transaction in the account.
Factors that bear upon the cost of the account in relation to the cost of the same services purchased separately
include the type and size of the account, historical and or expected size or number of trades for the account, and
number and range of supplementary advisory and client-related services provided to the client.
The advisory fee also may cost the client more than if assets were held in a traditional brokerage account. In a
brokerage account, a client is charged a commission for each transaction, and the representative has no duty to
provide ongoing advice with respect to the account. If the client plans to follow a buy and hold strategy for the
account or does not wish to purchase ongoing investment advice or management services, the client should
consider opening a brokerage account rather than a program account.
The Advisor recommending the program to the client receives compensation as a result of the client’s participation
in the program. This compensation includes the advisory fee and also may include other compensation, such as
bonuses, awards or other things of value offered by LPL to the Advisor or its associated persons. The amount of
this compensation may be more or less than what the Advisor would receive if the client participated in other LPL
programs, programs of other investment advisors or paid separately for investment advice, brokerage and other
client services. Therefore, the Advisor may have a financial incentive to recommend a program account over other
programs and services.
The investment products available to be purchased in the program can be purchased by clients outside of a
program account, through broker-dealers or other investment firms not affiliated with Advisor.
Page 37 of 42

D. Compensation
The Perspective Group is the sponsor and portfolio manager of this Wrap Fee Program. The Perspective Group
receives investment advisory fees paid by Clients for participating in the Wrap Fee Program and pays the
Custodian for the costs associated with the normal trading activity in the Client’s account[s]. The Perspective
Group also receives compensation for the wrap fee programs sponsored by an outside manager, which is
separate from this Wrap Fee Program that is sponsored by The Perspective Group.
Item 5 – Account Requirements and Types of Clients
A minimum account value of $5,000 is generally required to open an account. In certain instances, Advisor will
permit a lower minimum account size. The program is available for individuals and High Net Worth Individuals.
Item 6 – Portfolio Manager Selection and Evaluation
Portfolio Manager Selection
In The Perspective Group Wrap program, Advisor may select, review or recommend other underlying investment
advisors or portfolio managers. Advisor, through its associated persons, is responsible for the investment advice
and management offered to clients. Advisor generally requires that individuals involved in determining or giving
investment advice have several years of experience dealing with individuals and small business. The following
investment advisor representatives also act as the portfolio managers:
•
•

Stephen Lane | CRD No. 4826768
Garrett Halton | CRD No. 6224158

In The Perspective Group Wrap program, Advisor provides ongoing investment advice and management on
assets in the client’s account. Advisor provides advice on the purchase and sale of various types of investments,
such as mutual funds, exchange-traded funds (“ETFs”), variable annuity subaccounts, equities, fixed income
securities. Advisor provides advice that is tailored to the individual needs of the client based on the investment
objective chosen by the client. Clients may impose restrictions on investing in certain securities or groups of
securities by indicating in the written advisory agreement with Advisor.
There are no differences between how the wrap fee program is managed and how other accounts are managed.
However, The Perspective Group may charge a higher fee, up to 2%, and receive a portion of the wrap fee for
services provided. The program may cost more or less than purchasing such services separately.
The other programs provided by the adviser include:
Related Persons
The Perspective Group personnel serve as portfolio managers for this Wrap Fee Program. The Perspective
Group does not serve as a portfolio manager for any third-party wrap fee programs.
Performance-Based Fees
The Perspective Group does not charge performance-based fees.
Supervised Persons
The Perspective Group Advisory Persons serve as portfolio managers for all accounts, including the services
described in this Wrap Fee Brochure. Details of the advisory services provided are included in Item 4.A. of the
Disclosure Brochure.
Methods of Analysis
Please see Item 8 of the Disclosure Brochure (included with this Wrap Fee Brochure) for details on the research
and analysis methods employed by the Advisor.
Risk of Loss
Investing in securities involves certain investment risks. Securities may fluctuate in value or lose value. Clients
should be prepared to bear the potential risk of loss. The Perspective Group will assist Clients in determining an
appropriate strategy based on their tolerance for risk and other factors noted above. However, there is no
guarantee that a Client will meet their investment goals.
Each Client engagement will entail a review of the Client's investment goals, financial situation, time horizon,
tolerance for risk and other factors to develop an appropriate strategy for managing a Client's account[s]. Client
participation in this process, including full and accurate disclosure of requested information, is essential for the
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analysis of a Client's account[s]. The Advisor shall rely on the financial and other information provided by the
Client or their designees without the duty or obligation to validate the accuracy and completeness of the provided
information. It is the responsibility of the Client to inform the Advisor of any changes in financial condition, goals
or other factors that may affect this analysis.
Past performance is not a guarantee of future returns. Investing in securities and other investments involve a risk
of loss that each Client should understand and be willing to bear. Clients are reminded to discuss these risks with
the Advisor. Please see “Item 8.B. – Risk of Loss” in the Disclosure Brochure for details on investment risks.
Proxy Voting
The Perspective Group does not accept proxy-voting responsibility for any Client. Clients will receive proxy
statements directly from the Custodian. The Advisor will assist in answering questions relating to proxies,
however, the Client retains the sole responsibility for proxy decisions and voting.
Item 7 – Client Information Provided to Portfolio Managers
The Perspective Group is the sponsor and sole portfolio manager for the Program. The Advisor does not share
Client information with other portfolio managers because it is the sole portfolio manager for this Wrap Fee
Program. Please also see the The Perspective Group Privacy Policy (included after this Wrap Fee Program
Brochure).
The Advisor obtains this information by having the client complete an advisory agreement and other
documentation. Clients are encouraged to contact the Advisor if there have been any changes in the client’s
financial situation or investment objectives or if they wish to impose any reasonable restrictions on the
management of the account or reasonably modify existing restrictions. Client should be aware that the
investment objective selected for the program is an overall objective for the entire account and may be
inconsistent with a particular holding and the account’s performance at any time. Client should further be aware
that achievement of the stated investment objective is a long-term goal for the account.
The Firm policy requires an annual client meeting (one review every 12 months) to determine if there have been
any changes in the client's financial situation, investment objectives, or restrictions. In addition, the meeting
should incorporate the account performance, appropriateness of the account, and any other information
determined pertinent to the client situation. The annual meeting may occur by phone, in person, via e-mail, or via
video conference and documentation will be maintained to evidence that at a minimum the following topics were
reviewed:
The client’s financial status
• Risk Tolerance
• Time Horizon
• Investment Objective and Goals
• Asset Allocation and/or Account Holdings
Additionally, on a quarterly basis, IARs should review the performance of the client's advisory account and
investment objectives.
Item 8 – Client Contact with Portfolio Managers
Client should contact Advisor at any time with questions regarding program account.
Item 9 – Additional Information
A. Disciplinary Information and Other Financial Industry Activities and Affiliations
There are no legal or disciplinary events to evaluate.
Other Financial Activities and Affiliations
Please see Items 10 and 14 of the Form ADV Part 2A – Disclosure Brochure (included with this Wrap Fee
Brochure).
B. Code of Ethics, Review of Accounts, Client Referrals, and Financial Information
The Perspective Group has implemented a Code of Ethics that defines our fiduciary commitment to each Client.
This Code of Ethics applies to all persons subject to The Perspective Group’s compliance program (our
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“Supervised Persons”). Complete details on the The Perspective Group Code of Ethics can be found under “Item
11 – Code of Ethics”, Participation in Client Transactions and Personal Trading in the Disclosure Brochure
(included with this Wrap Fee Program Brochure).
Review of Accounts
Investments in Client accounts are monitored on a regular and continuous basis by Advisory Persons of The
Perspective Group under the supervision of the Chief Compliance Officer (“CCO”). Details of the review policies
and practices are provided in Item 13 of the Form ADV Part 2A – Disclosure Brochure.
Other Compensation
Advisor and its associated persons may receive additional non-cash compensation from product sponsors.
However, such compensation may not be tied to the sales of any products. Compensation may include such
items as gifts valued at less than $100 annually, an occasional dinner or ticket to a sporting event, or
reimbursement in connection with educational meetings or marketing or advertising initiatives. Product sponsors
may also pay for education or training events that may be attended by Advisor’s employees and associated
persons.
Please see “Item 14 – Other Compensation” in the Form ADV Part 2A – Disclosure Brochure (included with this
Wrap Fee Brochure) for details on additional compensation that may be received by The Perspective Group or
its Advisory Persons. Each Advisory Person’s Brochure Supplement (also included with this Wrap Fee
Brochure) provides details on any outside business activities and the associated compensation.
Client Referrals from Solicitors
The Perspective Group does not engage paid solicitors for Client referrals. There are no other economic
benefits provided by someone who is not a client for providing investment advice.
Financial Information
Neither The Perspective Group, nor its management has any adverse financial situations that would reasonably
impair the ability of The Perspective Group to meet all obligations to its Clients. Neither The Perspective Group,
nor any of its Advisory Persons, has been subject to a bankruptcy or financial compromise. The Perspective
Group is not required to deliver a balance sheet along with this Disclosure Brochure, as the firm does not collect
advance fees of $500 or more for services to be performed six months or more in advance. Please see Item 18
of the Form ADV Part 2A – Disclosure Brochure.
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Privacy Policy
Effective: February 25, 2021
Our Commitment to You
The Perspective Group, LLC (“The Perspective Group” or the “Advisor”) is committed to safeguarding the use of
personal information of our Clients (also referred to as “you” and “your”) that we obtain as your Investment
Advisor, as described here in our Privacy Policy (“Policy”).
Our relationship with you is our most important asset. We understand that you have entrusted us with your
private information, and we do everything that we can to maintain that trust. The Perspective Group (also
referred to as "we", "our" and "us”) protects the security and confidentiality of the personal information we have
and implements controls to ensure that such information is used for proper business purposes in connection with
the management or servicing of our relationship with you.
The Perspective Group does not sell your non-public personal information to anyone. Nor do we provide such
information to others except for discrete and reasonable business purposes in connection with the servicing and
management of our relationship with you, as discussed below.
Details of our approach to privacy and how your personal non-public information is collected and used are set
forth in this Policy.
Why you need to know?
Registered Investment Advisors (“RIAs”) must share some of your personal information in the course of servicing
your account. Federal and State laws give you the right to limit some of this sharing and require RIAs to disclose
how we collect, share, and protect your personal information.
What information do we collect from you?
Driver’s license number

Date of birth

Social security or taxpayer identification number

Assets and liabilities

Name, address and phone number(s)

Income and expenses

E-mail address(es)

Investment activity

Account information (including other institutions)

Investment experience and goals

What Information do we collect from other sources?
Custody, brokerage and advisory agreements

Account applications and forms

Other advisory agreements and legal documents

Investment questionnaires and suitability
documents

Transactional information with us or others

Other information needed to service account

How do we protect your information?
To safeguard your personal information from unauthorized access and use we maintain physical, procedural and
electronic security measures. These include such safeguards as secure passwords, encrypted file storage and a
secure office environment. Our technology vendors provide security and access control over personal
information and have policies over the transmission of data. Our associates are trained on their responsibilities to
protect Client’s personal information.
We require third parties that assist in providing our services to you to protect the personal information they
receive from us.
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How do we share your information?
An RIA shares Client personal information to effectively implement its services. In the section below, we list
some reasons we may share your personal information.
Basis For Sharing

Do we share?

Can you limit?

Servicing our Clients
We may share non-public personal information with non-affiliated third
parties (such as administrators, brokers, custodians, regulators, credit
agencies, consultants and other financial institutions) as necessary for us
to provide agreed upon services to you, consistent with applicable law,
including but not limited to: processing transactions; general account
maintenance; responding to regulators or legal investigations; and credit
reporting.

Yes

No

Marketing Purposes
The Perspective Group does not disclose, and does not intend to disclose,
personal information with non-affiliated third parties to offer you services.
Certain laws may give us the right to share your personal information with
financial institutions where you are a customer and where The Perspective
Group or the client has a formal agreement with the financial institution.
We will only share information for purposes of servicing your
accounts, not for marketing purposes.

No

Not Shared

Authorized Users
Your non-public personal information may be disclosed to you and persons
that we believe to be your authorized agent(s) or representative(s).

Yes

Yes

Information About Former Clients
The Perspective Group does not disclose and does not intend to disclose,
non-public personal information to non-affiliated third parties with respect
to persons who are no longer our Clients.

No

Not Shared

Other Important Information
California, North Dakota, and Vermont
In response to applicable state law, if the mailing address provided for your account is in California, North Dakota,
or Vermont, we will automatically treat your account as if you do not want us to disclose your personal information
to non-affiliated third parties for purposes of them marketing to you, except as permitted by the applicable state
law.
Massachusetts
In response to a Massachusetts law, clients must “opt-in” to share non-public personal information with nonaffiliated third parties before any personal information is disclosed. We may disclose non-public personal
information to other financial institutions with whom we have joint business arrangements for proper business
purposes in connection with the management or servicing of your account.
Changes to our Privacy Policy
We will send you a copy of this Policy annually for as long as you maintain an ongoing relationship with us.
Periodically we may revise this Policy, and will provide you with a revised policy if the changes materially alter
the previous Privacy Policy. We will not, however, revise our Privacy Policy to permit the sharing of non-public
personal information other than as described in this notice unless we first notify you and provide you with an
opportunity to prevent the information sharing.
Any Questions?
You may ask questions or voice any concerns, as well as obtain a copy of our current Privacy Policy by
contacting us at (785) 749-1881 or via email at steve@theperspectivegroup.com.
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